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Peeping at Kenosha 
Paul Prys Rest 


Chicago Show Plans 
Plymouth Popping 
Hern De Soto Talks 


~—ee + 


By 
Chris Sinsabaugh 


OSSIBLY the reason the Paul 

Prys haven’t been called into 
action this week is that the indus- 
try is knee-deep in the world’s 
baseball series and the brass hats 
are reluctant to pass up the 
chances of seeing the Cubs and 
Tigers in their death struggle 


just to entertain a lot of news-| 


paper men. Mebbe I'm all wet 
about this, but that’s my 
suspicion. 


Be that as it may, the schedule | 


this week has been an open one 
for tne rank and file of the Prys, 
which gave this particular Peep- 
ng Tom an opportunity to slip 
vut into the territory for a one- 
man preview at Kenosha. I had 
10 competition. 
+ * cd 


NASH IS PREPPING for the 
shows, of course, and righ. now 
is readying the plants for the new 
production. I didn’t have a look 
at the new stuff, but had a verbal 
preview with Hascall Bliss, vice- 
resident in charge of sales, who 
J~ave me considerable feed-box in- 
formation on the company’s plans. 
"m permitted to break the news 
that Nash will exhibit at New 
York a de luxe line of 400s, which 


will be new. In addition there 
will be shown an advanced six 
and an advanced eight, also new. 
No radical body changes have 
bcen made, although the front 


end has been altered somewhat. 
Too, there have been refinements 
and improvements. 

* * * 

SO MUCH FOR Nash's tomor- 
row. As to its yesterday and to- 
day, Bliss had a most encourag- 
ing report to make to this travel- 
ing auditor. For instance, Nash, 
which of course also includes La- 
Fayette, expects to finish the cal- 
endar year with a sales record 
of 50,000 units as compared with 
31,000 in ‘34. Particularly en- 


couraging, Bliss opines, is that in; 


the first seven months of ’35 his 
gales gain was 45 per cent as 
against the 41.3 per cent of the 
industry as a whole. August was 
the peak month of the year for 
both lines and advance reports 


' ¢ of September sales activities show 


too, was better than 


rac it, 


normal. 
* oh * 


BLISS HOROSCOPED a bit 
and anticipates that the Novem- 
ber show will stimulate sales of 
new cars; but he fears the used 
car may be the fly in the soup if 
dealers don’t watch their step in 
trading in November and Decem- 
ber. Overloading on used cars in 
that period may slow the move- 


(Co: nued on Page 31, Col. 1) 











who said that for the 
since Buick’s upturn two years 
ago 
capacity is being taxed to meet 
the requirements of the field. 








CHGO. MAY GET 


Plymouth Puts 
$11,500,000 Into 
New 1936 Models 





Thousands of Workers | 


Added to Rolls at 


Factories 





Detroit, Oct. 
000 invested 


new tools and advance material 


| commitments, the Plymouth Mo-|f 
tor Corp. has begun producticn of 


its 1936 model motor cars. 

Employing additional thousands 
of workers, after a brief change- 
over period, the company revealed 
that it had already shipped some 
1936 car parts to its Los Angeles 
branch factory and its new 
assembly plant 
in Evansville, 
Ind. Production 
of completed 
cars in the two 
branch plants 
has been sched- 
uled to begin 
within a few 
weeks. 

The plant ex- 
pansion pro- 
gram, neces- 
sitated by stead- 
ily mounting 
Plymouth sales, was nearing com- 
pletion as the first new models 
rolled off the assembly lines here. 
Started several months ago, 
program included the construc- 
tion of four new additions to the 





» 
D. S. Eddins 


main Detroit factory, the opening | 


(Continued on Page 3, Col. 1) 


Orders on Hand 
For $25,000,000 
Worth of Buicks 


Flint, Mich., Oct. 4.—-Orders for | 
worth of | 


more than $25,000,000 
new Buicks are on the books of 
the Buick Motor Co. today as the 
immediate result of the nation- 
wide announcement of the com- 
pany’s 1936 cars. 

To meet the largest demand 
experienced at announcement time 
in nearly 10 years, factory pro- 
duction schedules are _ being 
boosted rapidly, with the result 
that Buick output during October 
will be the highest for any month 
since August, “930. With the ex- 
ception of that month it will be 
the highest for any similar period 
since the introduction of the new 


models 

Orde ‘ the factory 
from . 3 and zone staffs 
throughout che United States have 
resulted in exceptionally large 
bar’ unfilled orders at the 


tactory, according to W. F. Huf- 


stader, general sales manager, 


first time 
the 


company’s production 





4.—With $11,500,- | 
in plant expansion, | 


the | 


| radical 
} in 








“Orders on hand and cars in 


the field have accounted for a 


(Continued on Page 4, Col. 2) 








NADA Chieftains 





AUN I’hoto 


This photo of E. M. Leed, vice-president of NADA (left), and F. W. A. 


Vesper, president, was snapped by ADN’s cameraman during the 
meeting in St. Louis at which Chicago was suggested as the scene of 
the coming membership convention. 





Pontiac Spends $2,000,000 
Preparing for ’36 Output 





Pontiac, Mich., Oct. 4. 
$2000000 have been spent 
Pontiac Motor Co. in preparation 
for the produc- 
tion of 225,000 
cars in 1936, ac- 
cording to H. J. 
Klingler, presi- 
dent and gen- 
eral manager. 

“Although no 
changes 
design are 
being made in 
the new cars, a 
large sum of 
money like this 
is required for 
new machinery, dies, manufactur- 





H. J. Klingler 


ing equipment, etc., that will be | 


used in practically doubling the 
capacity of the plant,” said | 
Klingler. “Large scale production 


of a modern and up-to-date auto- 
mobile like Pontiac calls for 
great financial resources.” 


Expenditures were made as fol- 


The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN today. 
1935 _- 1934 
Pos. Make Pos. 
1—635,002 Ford 413,984— 1 
2—453,769 Chev. 392,857— 
3—286,614 Plym, 231,224— : 
4—131,040 Dodge 68,032— 
5—108,171 Olds. 2,293— 
6—102,548 Pont. 52,144— 
7— 54,345 Hud.* 45,275— 
8— 45,583 Buick 44,888— 
9— 32,099 Chrys. 19,309—10 
10— 28,383 Stude. 31,354— 9 
*Includes Terraplane. 
Total All Makes 
1,987,269 1,422,833 
See Tables, Pages 28-29 











| There 











Over | lows: $100,000 for office building 
by | renovation, $370,000 for re-tooling 


the sheet metal plant, $500,000 for 
re-tooling the motor plant, $150,- 
000 for re-tooling the sheet metal 
finishing and assembly plant, 
$500 000 for renovation and re- 


| tooling foundry and $400,000 for | 


body dies. 

In the motor plant the sche- 
duled increase in production has 
necessitated duplicate units 


installation. 


The connecting rod department | 
has been redesigned, with many | 


new machines and fixtures. A 
huge roto-matic machine drills 
600 wrist pin holes per hour. 
are new multiple drilling 
machines for the crank end of 
the rods which permit drilling be- 
(Continued on Page 5, Col. 3) 


New 1936 Fords 
Will Come Out 
At Early Date 


Detroit, Oct. 4.—Ford’s broad- 
casting of the world’s baseball 
series included the statement that 
soon after the end of the champ- 
ionship battle its 1936 models will 
be on display in dealers’ sales- 
rooms throughout the country, 
which was interpreted to mean 
that the company’s announce- 
ment might be made next week. 

Dearborn, however, is non-com- 
mittal as to just what this state- 


ment means. No definite date 
has been set, it is learned, but it 
| is expected the announcement 


will be made in the very near 
future, possibly not next week, 
but likely the week following. 








of | 
many of the machines, as well as 
several new and modern pieces of | 





chandising 
were explained by factory execu- 


NADA MEET 


Directors Cancel 
Plans to Convene 
in Motor Capital 


Five-Man Board Named 
To Govern Group 
Until January 
By WILLIAM C. CALLAHAN 
St. Louis, Oct. 4.—-Direc- 





‘tors of the National Auto- 


mobile Dealers’ Assn. in 


'meeting here Thursday 


voted to rescind their previ- 
ous action which called for the 
annual membership meeting at 
Detroit during the second week 
of January and 
voted instead for 
for considera- 
tion fora NADA 
conference to be 
held during the 
Chicago show, 
Nov. 16 to 23. 

Time and 
place of the 
deferred annual 
members’ meet- 
é 3 ing will be de- 
W.C.Callahan cided at a later 

ate. 

In all probability this meeting 
will be held during the Fall of 
1936. 

While cancelling the member- 
ship meeting at Detroit the direc- 
tors voted unanimously to hold 
the 1936 annual meeting of direc- 
tors during the second week of 
January at New Orleans. 

Approval of the program of ne- 


(Continued on Page 3, Col. 1) 





New Cadillacs, 
LaSalles Make 
Bow Next Week 


Detroit, Oct. 4..-Within a week 
the new 1936 lines of Cadillac and 
LaSalle cars will be displayed in 
dealers’ showrooms’ throughout 
the United States, it was an- 
nounced by J. C. Chick, general 
sales manager for the Cadillac 
Motor Car Co. 

“The new cars have been devel- 
oped in three distinct series which 
now will cover a far more ex- 
tended market than before,” said 
Chick. “They are more appeal- 
ing in beauty and offer much that 
is new in engineering advance- 
ment. Substantial price reduc- 
tions have been made on all 
models. 

“Factory facilities have been 
augmented and _ personnel _in- 
creased in order to take care of 
heavy dealer demand for full 
stocks of the new models.” 

Plans for advertising and mer- 
the new _ products 


tives at a recent meeting in De- 


troit attended by 500 distributors 
and 


sales managers gathered 
from all sections of the United 
States. Two groups of factory 


officials now are on the road con- 
ducting 
cities. 


dealer meetings in key 








Plymouth Plans to Build 500,000 Cars Next Year 


AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 5, 1935 


100,000 Dealers Listen-in 


To 1936 Selling Program 





New York, Oct. 4.—With the 
completion of its present expan- 


sion program, the Plymouth Motor | 


Corp. will be equipped to turn 
out a half-million new automo- 
biles in 1936, B. E. Hutchinson, 
chairman of the board, announced 


today. 
Hutchinson made the state- 
ment in a nation-wide radio 


broadcast to dealer preview meet- 
ings held in 34 key cities. 

“Plymouth is spending more 
than $11,000,000 to start the new 
car in production,” he said. 


Position Fortunate 
“Today the corporation occu- 
pies a fortunate position. Four 
new additions to our Detroit 
plant are nearing completion. 


New 1936 cars will soon be com- | 


ing off the line at our new Evans- 
ville, Ind., factory. Next year, 


Plymouth will be equipped to pro- | 


duce over a half-million automo- 
biles.” ° 
K. T. Keller, president of the 


Chrysler Corp. spoke before the} 


meeting in Detroit. He also told 


about Plymouth’s expansion plans | 
| vide dealers throughout the coun- 
| try with a full line of new models 


to meet anticipated record sales 
during the coming year. 

“The signs of increasing pros- 
perity and heightened buying 
power are everywhere apparent,” 
he said. “You can see indications 
on the streets of any city or 
town. People are active. They 
are going places, doing 
earning money and spending 

Rise Swift 

“The rise of Plymouth to a 
place of dominance in the auto- 
mobile world has been so swift 
that our perspectives have had to 


it. 


be constantly changing. Plym- 
outh was one of the relatively 


unimportant portions of the total 
sales made by Chrysler, Dodge 
and De Soto dealers. Today Plym- 
outh accounts for a major share. 

“This is logically when we 
consider that seven out of every 
10 new cars sold in 1935 were 
Plymouths, Ford or Chevrolets. 
In 1935 one Plymouth was sold for 
each four of the other leading 
low-priced cars. It has been the 
greatest year in Plymouth’s seven 
year history. With the momen- 
tum gained by the sale of more 
than 1,400,000 cars, Plymouth can 
logically expect 1936 to be an 
even greater year.” 

One of 34 

The dealer meeting in Detroit 
was one of 34 held simultaneously 
in key cities throughout the 
United States. More than 100,000 
salesmen and dealers previewed 
the new Plymouth models for 1936 
behind closely guarded doors. The 
new models were enthusiastically 
acclaimed by the dealers at to- 
day’s meeting. 


SO, 


Details of the new models were 
kept secret, although the public 
was given an opportunity to eaves- 
drop on the full hour coast to 
coast broadcast, which provided 
the assembled dealers with the 





creation, 


motor car, were 
dealers to supplement the drama- 
tized story heard over the radio. 


Amos ’n Andy, Lou Holtz, Low- 
ell Thomas, the Grand Duchess 
Marie, Howard and _ Shelton, 
Boake Carter, and Howard Bar- 
low and his orchestra were heard 
during the broadcast, which orig- 
inated in New York. The dealers 
were brought within ear-shot of 
the Plymouth plant when the 
broadcast was switched into the 
heart of the motor car plant to 
pick up the voice of Paul C. Sau- 
erbrey, Plymouth’s vice-president 
in charge of production. 


The Plymouth dealers were to 
return to their home cities to- 
night to prepare for the 1936 sales 
campaign, which will open with 
the public announcement of the 
new models, Oct. 26. Prepara- 
tions were being made to increase 
the rate of production in the three 
Plymouth assembly plants to pro- 


| 


for the Oct. 26th showing. 


U. S. Makers May 





things, | 


Supply Warring 
Nations, Rule 


o—_—_—_-—-- 


dramatic story of the new model’s | 
Motion pictures includ- | 
ing some of the most spectacular | 
tests ever made with a new model | 
shown to the| 





stantial 
road building machinery has d>2- 
marti2l | 


Washington, Oct. 4.--There} 
will be no interference by the 
United States Government with 


manufacturers 
automobiles 


American 
ing belligerents with 
trucks or other automotive 
ducts in whatever war or wars 
eventuate abroad. The Mun'tions 
Board created at the last session 
of Coneress to insure American 
neutrality met here this week and 
drew the list of 


supply- | 


pro- | 


embargoed | 


up 
goods This was approved and 
proclaimed by President Roose- | 
velt and then was found to con- | 
tain no mention of motor vehicles. 
In the meantime evidence ar- 
rived in Washington that showed 


Newark, N. J. 
(Truck Show) Oct. 30-Nov. 2 


New YouR .crcecses maw 2 
Los Angeles .......Nov. 2-9 
San Francisco ...... Nov. 2- 9 
Baltimore . ........ Nov. 2- 9 
Washington, D. C.. Nov. 2- 9 
Columbus, O....... Nov. 9-15 
Buffalo, N. Y......Nov. 9-16 
Newark, N. J. .....Nov. 9-16 
Detroit . ....0e..2- Nov. 9-16 
Toronto, Can. ..... Nov. 9-16 
Indianapolis ....... Nov. 9-16 

eters a Nov. 9-16 





Broadcaster 





Chrysler Corp.’s B. E. Hutchinson 

“telling the world” that Plymouth 

will be equipped to build 500,000 
new 1936 cars. 


the Ethiopian situation has al- 
ready opened up an expanded 
market for American automotive 
products. Advices to the Com- 
merce Department from Egypt 
were to the effect that a _ sub- 
demand for trucks and 


Italy’s 
Haile 


veloped from 
threats against 
| kingdom. 
These 
Alexandria 


Selassie’s 


cables said dealers in 


and Port Said 


stocks in Egypt have been so re- 


duced that orders for replace- | 
ment have been cabled to New 
York. Body builders in Egypt 


have been busy constructing bod- 
ies for truck chassis which are 
then shipped in Eritrea, expected 
to be the Italian jumping off 
point if an invasion of Ethiopia is 
attempted. 


Acting Commercial Attache 
Leys A. France, at Cairo, notified 
the department also that tractors 


have been purchased in large 
numbers, not only for road con- 
struction but for new airports, 


which are being rapidly built by 
the italian fore: es. 


Show lei 


Cincinnati, O. ..... Nov. 10-16 
St. Louis, Mo. ..... Nov. 10-16 
Pittsburgh, Pa. ..... Nov. 11-16 
Omaha, Neb. ...... Nov. 11-16 
Philadelphia ....... Nov. 11-16 
Brooklyn, N. Y..... Nov. 11-16 
Asbury Park, N. J... Nov. 11-17 
Totede, ©. .cccceectem £521 
Boston, Mass. .... . Nov. 16-23 
Chicago ........... Nov. 16-23 
Hartford, Conn. .... Nov. 16-23 
Des Moines, Ia..... Nov. 18-23 
Elmira, N. Y...... Nov. 18-23 
Rochester, N. Y.... Nov. 18-23 





Portland, Me. 








have | 
sold about 1,000 chassis and that | 


| Syracuse, N. Y... 








‘Dodge Dealers Order I 936 


Cars Worth $52,000,000 


Detroit, Oct. 4.—An interesting, 
figure-backed statement, doubly 
significant because of the con- 
servatism that ordinarily marks 
his observations, comes from A. 
vanDerZee, general sales man- 
ager of the Dodge Division of 
Chrysler Corp., in answer to the 
current query: “What are the 
prospects for the automobile busi- 
ness of 1936?” 


“The projection of a major 
automobile factory’s annual out- 
put estimates involves many fac- 
tors and is based on the careful 
investigation of many conditions,” 
explains vanDerZee in prefacing 
his reply. “Costs must be figured 
far in advance. Material commit- 
ments must be arranged to meet 
anticipated demands. The entire 
production machinery—a gigantic 
affair affecting, in the case of 
Dodge, the activities and earn- 
ings of some 60,000 persons, in- 
cluding employes and dealer or- 
ganizations — must be synchro- 
nized and correctly geared to the 


Auto Shows Go In 


For Expensive Talent 


New York, Oct. 4.— 
A string of 10 auto shows 
in principal cities across 
the country will spend about 
$60,000 next month on tal- 
ent, says the magazine 
Variety. 

San Francisco Auto Show, 
Variety continues, always 
the biggest, goes $12,500 this 
time for Ted Lewis. Cleve- 
land has Burns and Allen at 
$10,000 for eight days. 

Buffalo will use Lanny 
Ross at $3,500, Baltimore 
has Rubinoff at $3,000 and 
Kansas City will play Sally 
Rand single at 85,000. 

New York and Detroit 
shows will use name bands 
not yet booked. Philadelphia 
and Harrisburg will play 
whichever singers are avail- 
able out of Frank Parker, 
James Melton, Jane Fro- 
man or Michael Bartlett. 








EE rere Nov. 18-24 
Cleveland .. ..-- Nov. 23-30 
Minneapolis . ...... Nov. 23-30 
Montreal, Can. ..... Nov. 23-30 
Springfield, Mass. .. Nov. 25-30 


Kas. City, Mo... Nov. 30-Dec. 6 


Milwaukee ..... Nov. 30-Dec. 7 
New Orleans ......Dec. 1- 3 
Birmingham, Ala. ...Dec. 1- 4 
Globe, Ariz. ......-Dec. 2 7 
Seattle, Wash. ...... Dec. 2- 8 
Atlantic City, N. J... Dec. 9-18 
Gr’d Rapids, Mich.. Jan. 6-11 


|erued to the trade 
| Frank G. 





.Nov. 18-23 | 





merchandising task which the 
sales organization is set to per- 
form. 

“With these controlling details 
in mind, I am willing to be set 
down as one who looks forward 
to rather substantial increases in 
the business of Dodge dealers for 
1936. ‘While there are a number 
of firm grounds for this belief on 
my part, one will be sufficient to 
carry the point. A year ago, a 
week after Dodge factory execu- 
tives had conducted dealer meet- 
ings throughout the company’s 
regional divisions, the value of 
our orders for 1935 Dodge cars 
was $30,000,000. This season, at 
about the same juncture, Dodge 
dealers have placed definite or- 
ders for $52,000,000 worth of 
Dodge and Plymouth passenger 
cars and Dodge trucks. 


Move to Create 
Fair Trade Pact 
For Wholesalers 


Washington, Oct. 4.— Definite 
steps toward creation of the Na- 
tional Wholesale Automotive Fed- 
eration, to pick up the reins 
dropped by the National Code 
Authority of the trade when the 
NRA was slain, were announced 
here today. A comprehensive out- 
line of the plan has been sent 
to the parts and equipment trade 
throughout the country and when 
the response in approval reaches 
adequate proportions formal or- 
ganization will be started. The 
potential membership is more 
than 6,000 wholesalers who sub- 
scribed to the NRA code. 

The main objective of the Fed- 
eration will be to amalgamate all 
wholesalers under one banner, as 
while the code was in effect, to 
perpetuate the benefits which ac- 
under NRA. 
Stewart, executive sec- 
retary of the Code Authority, said 
today: 

“The Code is dead but the or- 
ganization that was created 
through that medium remains as 








| an extremely potent asset through 
| which the wholesalers can assert 


their combined strength and pro- 
tect their position in the auto- 
motive industry as they have pro- 
tected it against assault under 
the NRA. The coralling of these 
forces must be accomplished at 
once.” 

The Federation movement is 
the result of almost unanimous 
approval of the plan by the execu- 
tive committee of the Code Au- 
thority. 

Dues in the Federation have 
been tentatively fixed at $5 a 
year for wholesalers with not 
more than $50,000 annual gross 
sales, up to $25 for those doing 
more than $250,000 business. 





ADN Photo 


NADA directors gathered in St. Louis for their recent meeting. Left to right: Tom Botterill, Denver, Colo.; A. B. Burkholder, Michigan; Arthur A. Neilsen, Hartford, Conn.; 
Herman Wangelin, Belleville, Ill.; H. O. Bell, Montana; J. W. Roby, Louisiana; H. H. Hart, New Hampshire; Stanley Horner, Washington, D. C. Seated, on the left, is William 
Hughson, of San Francisco, and at the right, Charles Touhey, of Albany, N. Y., president of the Empire State Automobile Merchants’ Assn., Inc, 





Five-Man Board Named 


To Govern Until January 


(Continued from Page 1) 


gotiation and co-operation with | 
factory executives to the end that | 
factory-dealer relations may be} 
steadily improved and a better 
understanding of the problems of 
each group may be arrived at} 
was voted by the board. 

It was the concensus of opinion 
of those present that considerable 
progress already had been made | 
and that these policies should be 
continued and will be continued 
in the future. 

Committee of Five 
To simplify and condense the 





control of the association, a com- 
mittee of five, composed of A. B. 
Burkholder, Michigan; J. W. 
Robey, Louisiana; George Hoevel- 
ler, Pennsylvania; D. E. Wil- 
liams, Missouri; and E. M. Leid, 
Nebraska, was named to act as 
sort of petite board of directors 
between now and the next meet- 
ing of the board at New Orleans | 
in January. This committee was 
given authority to handle ques- 
tions revolving about the “Of- 
ficial Guide,” budget, membership | 
dues and personnel of the staff 
of the association. 

Authorization was given by the 
board of directors for the ap- 
pointment by each state director 
of a sub-committee composed of 
key dealers in each city of more 
than 2,000 population. These 
committees will serve as counsel- 
lors to the state directors and to 
the trade, keeping a closer liason 
between the individual dealer and 
the national association. It was 
pointed out that this move will 
bring NADA closer to the dealer 
and the dealer will be enabled to 
obtain information regarding the | 
activities of the national body to 
a greater extent than has been 
possible in the past. 

Inform Directors 

Under the plan, these commit- | 
tees will have no official affilia- 
tion with state associations now 
in existence and will in no way 
interfere with any of the func- 
tions or plans which such associa- 
tion are now carrying on. The 
chief function of these commit- 
tees will be to keep the state} 
director informed as to what is 
going on throughout his state in 
order that he may better repre- 
sent his state, and at the same 
time provide a liason through 
which the state director may keep 
the dealers in his state better in- 
formed as to the plans and action 
of NADA. 

Authorization also 





was given 
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NADA May Hold 1936 Convention in Chicago 


| 


by the board to make public a 
report of progress made to date 
in the matter of factory-dealer 
relations. During the meeting it 
was reported that more liberal 
provisions have already been in- 


| cluded in, or will be included in 


the 1936 contracts, some of which 
call for a 90-day notice of cancel- 
lation and provisions for repur- | 
chase of parts and accessories | 
and special equipment stocked by | 
the dealer during the two years 
preceding his cancellation notice. 

By and large the meeting set- 
tled down to more concrete 
achievement than any meeting 
that has been held for some time. 
It was decided that every effort 
would be made in the future, as 
in the past, to save the better 
parts of the now defunct MVRT 
code through the co-operation of 
the Federal Trade Commission. 
President Vesper and his staff 





| were commended for their efforts 


in obtaining better factory-dealer 
relations in a resolution unani- 
mously adopted toward the close 
of the meeting. 


Commend NASFC 

Another resolution commended 
the National Assn. of Sales Fi- 
nance Companies for its support 
of dealers during the past year 
but ask that group to move cau- 
tiously in the future to prevent a 
greater spread of some bad fi- 
nancing practice which have 
crept in during the past year. 

Among the directors’ seated 
during the meeting were: J. M. 
Mitchell, Waco, Tex., to take the 
place of F. M. Winerich, San 
Antonio; Myron Kidder was 
seated following his re-election in 
Maine; H. R. Rasmussen, Provi- 
dence, R. I., to succeed Leonard 
Colt, resigned; Cliff M. Bishop, 





| Brooklyn, N. Y., to fill the unex- | 


pired term of C. B. Warren, re- 
signed; Charles H. Touhey, Sche- | 
nectady, N. Y., to fill the unex- 
pired term of C. E. Bull, retired; 
Thomas Closson, New Mexico, to 
fill the unexpired term of Thomas 
Muir; R. M. McGraw, Wheeling, 
W. Va., to fill the unexpired term 
of Hugh Bek, deceased; M. E 
Williams, Kansas City, to fill un- 
expired term of Noel Wood, re- 
tired. 

Following the close of the meet- 
ing, Thursday evening, dinner 
was served at the Coronado. On 
Friday the visiting directors were 
invited to a barbecue held at the 
farm of Fred Vesper, near St 
Louis. 


$11,500,000 Being Spent 
For Plymouth Expansion 


(Continued from Page 1) 


of the new branch plant in Ev-| 
ansville and preparations for in- 
creased production in Los Angeles. 

The plant expansion program 
and new tools and machinery in- 
stalled to manufacture the new | 
models are costing Plymouth more | 
than $5,000,000, according to D. S. 
Eddins, president. Advance com- 
mitments for $6,500,000 worth of | 
materials run the total expendi- | 
tures up above the $11,500,000 | 
mark. 

Plymouth is planning record- 
breaking new model production 
to supply its 12,000 dealers. The 
company is now equipped to place 
more than 100,000 new cars on the 
market between now and the first 
of the year. New Plymouth mod- 
els will be formally introduced 
to the public Oct. 26. Dealer pre- 
views of the new cars were held 
in 34 major cities throughout the 
country during this week. 

With the two branch plants in 
operation, the company plans to 
increase its output rapidly to a 
projected peak of 2,300 new cars 
every day. 

Additions made in the Detroit 
plant give Plymouth nearly 1,000,- | 


| 
| 
| 
| 


'of floor space. 


000 square feet of floor space in| 
its main factory. The added space | 
is being used to store bodies and | 
increase the space available for 
production lines. Non-productive 
departments such as_ factory 
maintenance and tool rooms have 
been moved into the newly built 
areas. 

Machine 
assembly 
operating at 
weeks, piling up a “bank” of parts 
for the anticipated record output. | 

The new Evansville plant takes | 
up more than 500,000 square feet | 
It is 1,440 feet 
long and over 500 feet wide. The 
main car assembly line is one- 
quarter of a mile long. Materials 
are carried to the assembly line 
by five miles of overhead con- 
veyor system. | 

With initial production, the 
Evansville branch is expected to 
use at least 25 carloads of material 
daily, exclusive of bodies and 
frames. Finished cars will be 
shipped to the south and south- 
west. Five main line railway 
spurs run the full length of the 
plant on both sides. 


shops and _ motor} 
lines here have been) 


e—— 


PLANNING THE CHICAGO SHOW-—Studying the diagram of the 


huge International Amphitheatre, 


scene of the show, are, left to 


right: A, C. Faeh, show manager; H. T. Hollingshead, chairman of 
the show committee; K. K. Kenderdine, president of the Chicago 


Automobile Trades Assn., and M. 


J. Lanahan, association director. 


Kettering Says Auto Broke 


Monotony of Human Life 


Detroit, Oct. 4.—After experi-| 
menting with “economic perpetual | 
motion,” America finds that it} 
has exactly the same prosperity | 
ingredients that it has had for 
many years—the time of human 
beings and material resources. 


Charles F. Kettering, vice-pres- | 
ident of General Motors in charge 
of research, so informed 500 
Cadillac-LaSalle distributors and 
sales managers at a_ banquet} 
meeting Sept. 30 in the Book-| 
Cadillac Hotel. The banquet fol-| 
lowed a business meeting at the 
General Motors Proving Grounds 
where the visitors, gathered from | 
all sections of the United States 
and Canada, assembled for per-| 
sonal tests of the 1936 Cadillac 
and LaSalle cars on the four-mile 
speed loop. 


“We had the stone age, the 
bronze age, and now we have the 
political age,” said Kettering, “in 
which we all have been working 


| with rather indifferent success for 


economic perpetual motion. We 
are finding now that the ingredi- 
ents of economic success are ex- 
actly the same as they always 
have been.” 

The speaker predicted that the 
automobile industry now is en- 
tering its second phase of prog- 
ress. 

“The electric industry made its 
really big strides in the second 25 
years of its existence,” he said. | 
“And so will it be in the auto- 
tive industry. Progress in auto- 


I hope it never will stop, because 
the automobile is the first device 
to take us out of the monotonous 
life which preceded its advent. 


“The automobile has broken the 
monotony of human life by tak- 
ing us from where we are to a 
new locality. Monotony is noth- 
ing more than being forced to re- 
main in the same environment. 
Now we are enabled to go places: 
we have mobility and therefore 
no longer have monotony. 


“Also the 


experts of all of us, for, after all, 
an expert is just a mechanic who 
is away from home.” 

The 


speakers were introduced 


by J. C. Chick, general sales man- | 


ager for the Cadillac Motor Car 
Co. All expressed an 
that the market for fine cars 
would show a sharp up-turn dur- 
ing the remainder of 1935 
throughout 1936. Among 
other speakers were: Wm. 
Knudsen, executive vice-president 
of General Motors; Nicholas 
Dreystadt, general manager of 
the Cadillac Motor Car Co.; and 
R. H. Grant, vice-president and 
director of sales for General 
Motors. 

“No one can compare present 
conditions with those which pre- 
vailed one or two years ago,” 
asserted Dreystadt. “The  bril- 
liance of business prospects in 
1986 needs no emphasis. We are 


the 


motive design has not stopped. | definitely on the up-grade.” 


near capacity for| 


automobile has been | 
a boon to humanity by making | 


opinion | 


and | 


S. | 
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May Sell Hams— 
What Price Ox-yoke! 

Detroit, Oct. 4—One of 
the interesting high lights 
in Chevrolet’s record-break- 
ing August sales of 99,018 
cars and trucks is that one 
dealer in a rural district re- 
verted to the age of barter 
in making sure of his vol- 
ume. 

The Skidmore Chevrolet 
Co. of Franklin, W. Va., took 
in trade during August, 10 
horses, 300 sheep, 75 hogs, 
1,000 head of cattle, 150 
chickens, 20 old Virginia 
hams, three shotguns, two 
gold watches, 200 bushels of 
wheat, one ton of wool, an 
ox yoke, one bearskin, two 
fox hounds and one second- 
hand manure spreader.” 








Olds Gets Off 
To Flying Start 
On °36 Program 


Lansing, Mich., Oct. 4.—Olds- 
mobile this week got under way 
with the program mapped out for 
1936 by D. E. Ralston, vice-presi- 
dent and general sales manager. 


Almost 600 dealers and retail 
salesmen of the Detroit zone 
gathered at Lansing in the first 
of a series of dealer meetings 
which will be held in every Olds- 
mobile zone in the country. 


The dealers were shown Olds- 
| mobile’s 1936 cars, and visited the 
|expanded plants, which already 
are running at the rate of 750 
cars a day. 

The annual preview for the 
people of Lansing was conducted 
at the showrooms of the Lansing 
| Oldsmobile company, just remod- 
'eled. This new building is consid- 
ered an ideal one for sales and 
service, and already has become 
one of the show points of the 
city. 








Cars are being shipped to every 
zone and dealer meetings will be 
held during October all over the 
country, Ralston said. 


3efore the end of 
| Oldsmobile will have 
more than 175,000 cars, 
announced this week by C. L. 
McCuen, president and general 
manager. This is an increase of 
more than 100 per cent over 1934 
| production, and more than four 
|times the number of units built 
| and shipped in 1933. 


More than $7,500,000 has been 
spent in the purchase of a new 
plant located at Lansing in which 
to build Fisher Bodies for Olds- 
mobile, and in enlarging the plant 
occupied by the Olds Motor 





the year 
produced 
it was 


| Works. 


Ford Will Hold 
Own Exhibition 


At Hotel Astor 


Dearborn, Mich., Oct. 4.—Ford 
Motor Co. and Lincoln Motor Co. 
| will stage their own automobile 
| show at the Hotel Astor, Times 





#4 | Square, New York City, opening 


concurrently with the National 
Automobile Show Nov. 2, it has 
been announced at the Ford of- 
| fices, 

| Last year both Ford and Lin- 
coln exhibited at the New York 


WISHING .THEM LUCK—Nicholas Dreystadt, general manager of | Automobile Show in Grand Cen- 
the Cadillac Motor Co., and J. C, Chick, general sales manager, give 
parting farewells to their assistant sales managers on the eve of 
their departure to direct two groups of factory executives in a nation- 


wide series of dealer meetings. 
stadt, Chick, and H. W. Peters, 


Left to right: R. L. Newton, Drey- 


| tral Palace. In addition to the 
| Hotel Astor show, Ford and Lin- 
coln exhibits will be on view at 
the Ford Motor Sales Co. show- 
rooms at 1710 Broadway. 
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Metals Group Closes Big 5-Day Meet in Chicago 
R. F. Archer Named to Head — 


Association as President 


By MEL ADAMS 


Chicago, Oct. 4.—Election of R. Orders on 


F. Archer, chief metallurgist of 
the Republic Steel Corp., as presi- 
dent of the American Society for 
Metals climaxed a five-day con- 
gress and exposition ending to- 
day and participated in by that 
organization, the American Weld- 
ing Society, American Institute of 


Mining and Metallurgical En- 
gineers and Wire Assn. 
Meetings were held at the 


Palmer House, the International 
Amphitheatre and the Congress 
Hotel. They were better attended 
than for a number of years, and 
those present followed closely the 
papers dealing with research into 
various fields in the metal and 
welding industries. 

Especially in the limelight was 
the exposition held at the Inter- 
national Amphitheatre, where the 
engineers and research men saw 
and inspected hundreds of new 
products and processes. Present 
also was a large outpouring of 
Chicago automobile dealers and 
their forces who looked upon the 
exposition as the “warm-up” for 
the 36 annual Chicago automo- 
bile show to be held in the same 
building during the week of Nov. 
16 to 23. 


Locals Anxious 


The local men were particular- 
ly anxious to see, in addition to 
the exhibits themselves, the man- 
ner in which the show manage- 
ment took advantage of the am- 
phitheatre facilities. They were 
highly impressed and more than 
ever convinced that a happy 
chuice had been made in selecting 
this modernly constructed, well 
laid out building as the scene of 
their own show. 


In one respect, the two shows 
are identical in that exhibits are 
placed on the several floors of 
the amphitheatre, while the arena 
in the center is utilized for pur- 
poses of unusual showmanship. 
In the current instance, the arena 
has been employed to show im- 
pressive equipment in operation 
and the job has been done on a 
large scale. 

Pepping up the show also were 
educational lectures, with Dr. E. 
J. Martin of the General Motors 
Corp. research division, as a con- 
spicuous figure each evening. His 
talks on spectrographic analysis 
have consistently attracted large 
crowds. 

The general plan has been to 
adjourn the hotel meetings for 
the most part at noon each day, 
continuing them at the amphi- 
theatre during the afternoons and 


evenings. This latter procedure 
gave the delegates a chance to 
visit and inspect the show be- 


tween meetings. 
Mammoth Scale 


Some idea of the mammoth 
scale upon which this exposition 
has been staged may be obtained 
from citing that no less than 233 
firms had displays in the amphi- 
theatre. Their number includes 
just about every company of con- 
sequence in the industries con- 
cerned. 


A further practical touch was 
supplied by arranging inspection 
trips through such plants in the 
Chicago area as Acme Steel Co., 
Inland Steel Co., Stewart Die 
Casting Corp., International Har- 
vester Co., Illinois Steel Co., Borg 
and Beck Co., and Lindberg Steel 
Treating Co. Tours of the Mu- 


seum of Science and Industry 
were also on the program each 
day. 


Two Pittsburgh men were an- 
nounced as sharing the Howe 
medal award for the best papers 
published during the year in the 
organ of the American Society 
for Metals. They were T. N. Yen- 
sen of the West Penn Electrical 
Co., and A. N. Ziegler of the 
Western Electrical Mfg. Co. 














For $25,000,000 
Worth of Buicks 


(Continued from Page 1) 
required output of more than 26,- 
000 units to meet immediate 
needs,” he said. “Of this num- 
ber approximately 12,000 cars have 
been produced and were in the 
hands of dealers on announce- 
ment day. Unfilled orders at the 
factory at the opening of business 
Sept. 30 totaled 13,870 and this 
figure is mounting despite in- 
creases in the production rate.” 

It was disclosed that an addi- 
tional night shift has been added 
by the Fisher Body plant here, 
necessitated by the increased de- 
mand of the Buick final assem- 
bly line. 

With this and other schedules 
boosted, it was estimated by the 
Buick management that an aver- 
age of more than 700 cars a day 
will be rolling off the assembly 
line before the end of the week. 

Production during the week 
ended Sept. 28 averaged more 
than 600 a day, according to Har- 
low H. Curtice, president and 
general manager. He announced 
that the highest single day’s pro- 
duction since 1930 was reached 
on Sept. 26 when 686 cars were 
produced. 
paralleling the production rate. 

Present schedules for October 
call for the production, both do- 
mestic and export, of 16,000 cars. 


Unusual Reception 


“The new cars were accorded 
an unusual reception,” Curtice 
said. “Many dealers who have 
been with Buick almost since the 
inception of the company re- 
ported that public reception 
equals anything in their experi- 
ence, recalling the days of 1927 
and 1928 when Buick made mid- 
year announcement and factory 
schedules were on the basis of 
one-quarter of a million cars an- 
nually.” 

Public comment concerning the 
style, equipment and performance 
of the new Buick was universally 
favorable, he said. 


Three Big as 
Move to Pool 


Their Resources 


Detroit, Oct. 4. 


independent labor union groups in 
the automotive industry was made 
here Tuesday at a meeting of 
delegates called to consider the 
question informally. 


The conference was held in the 
Fort Wayne Hotel and organiza- 
tions represented were: 

The Automotive Workers In- 
dustrial Assn., which claims a 
membership of 26,000. 

The Mechanics’ 
Society of America, which claims 
‘0,000, 

The _ Associated Automobile 
Workers of America, which 
claims between 8000 and 10,000 
members. 

James N. Campbell, president 
of the AIWA, served as chairman 
of the conference. Matthew Smith, 
executive secretary of the MESA, 
was secretary. 

With 10 delegates from each of 
the three unions in attendance, it 
was decided to call a joint official 


conference of the three organiza- | 


tions for Nov. 3, Smith announced. 

“Emphasis must be made on the 
fact that anything coming out of 
the conference must be ratified by 
the rank and file of the three 
unions,” Smith said. He added 
that unanimity prevailed among 


Daily shipments are | 


© 


the 30 delegates at the informal 
conference. 

Smith and the MESA, it will 
be remembered, engineered a tool 
and diemakers strike late in 1933 
which successfully delayed pre- 


1934 national automobile shows. 


Establishment of some formal 
connection to link up and unify 
the activities of the three unions 
has been a subject of discussion 
at previous informal meetings. 


Name Directors 
For Vacancies 


At Studebaker 





A move toward | 
| amalgamation of the three largest 





South Bend, Ind., Oct. 4.—Three 
new directors of the Studebaker 
Corp. have been elected to fill 
vacancies created by death and 
resignations in the past few 
months. The new directors are: 

Lester N. Selig, president of the 
General American Transporta- 
tion Corp.; John Hertz, of Leh- 
man Bros., and Charles F. Glore, 
of Field, Glore & Co. 

They take the places of the 
late A. G. Bean, and directors who 
have resigned—E. W. Strickland, 
South Bend attorney, and An- 
thony L. Michel, Chicago attorney. 





Twelve Auburns Win 
Belgian Style Awards 


Brussels, Belgium, Oct. 4.- 
Twelve 1935 Auburn cars were 
entered in the Concours d’Ele- 
gance held in connection with the 
Universal Exposition in this city 
and 12 prizes were awarded to 
the cars. 


cars were given first grand prizes; 
a third car a grand prize; two 
others were awarded prizes of 
honor and the remaining seven 
won first prizes. 


In Beyrouth, Syria two Auburn 
cars were likewise cited for their 
beauty in a contest given under 
the patronage of the president 





Educational | 





of the Lebanese Republic. 





In their catagories two of the | 


sentation of new models at the) 





| connections 
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MORE THAN 100,000 dealers and salesmen previewed the new 1936 Plymouths in 34 key cities last 
week, Here is a group at the Masonic Temple in D etroit inspecting the merchandise they will sell next 
year. 


Gar Woad I bustrics Will 
Make Stout-Designed Bus 


Detroit, Oct. 4.—Designed by 


William B. Stout and manufac- | 


tured by Gar Wood Industries, 
a new engine-in-the-rear, 
weight, all metal bus with authen- 
tic aerodynamic lines was an- 
nounced here today. 


The new bus appears to be a) 


“big brother” of the Scarab car 
designed and brought out 


It 
after undergoing through tests 


ice. 

The bus is designed to use 
power plants, transmissions and 
axles from any of the well known 
motor companies. This is made 
possible as there is no conven- 
tional chassis. This adaptability 
is expected to have a strong sales 
appeal to fleet operators who 
wish to standardize on equipment 
and reduce service costs. The 
new bus will be sold direct 
through established branches and 
distributors of Gar Wood Indus- 
tries, it was said. 


Streamlines 
The bus has an exceptionally 


| streamlined exterior form and is 


built entirely as a unit on 
framework of welded steel tubing. 
No screws, bolts, rivets or other 
are used in the 
framework. The outside covering 
is sheet steel and the complete 
unit is said to be so rigid that 


by | 
Stout less than two years ago. | 
is now ready for production | 


| the rear axle. 
light | 





the use of a conventional chassis | 


frame is unnecessary. 
The outstanding advantage is 
extreme light weight. Completely 


| equipped the coach weighs less 


than 6000 pounds. This low | 
weight per horsepower is said to 
produce rather startling perfor- | 
mance characteristics and the 
quick acceleration of the unit has | 
permitted operators who have al- 
ready used the experimental 
coach, to make important cuts in 
running time between terminals. 


aA NSS 
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GAR WOOD INDUSTRIES will manufacture this new bus designed 


by William B, Stout. 
weight is a feature. 


less than two years ago brought out his Scarab car, which resembles 


the new bus in appearance, 


The engine is installed in the 
rear and the drive is forward to 
This permits the 
use of smaller horsepower engines, 
transmissions, axles and other 
parts taken from standard chassis 
as built by well known motor car 
companies. The unit construc- 
tion of the body, however, makes 
it possible to eliminate the use 
of the chassis frame. It is said 
that operating costs will be sharp- 


e |ly reduced because of the lower 

by the designer and by operators 

who have placed it in actual serv- 
| 


cost of replacement parts and the 
fact that they are readily obtain- 
able from dealers in practically 
every town or city in the country. 


Engine in Rear 

Installation of the engine at 
the rear adds weight at the point 
where traction is required, and 
the elimination of the engine 
from the front axle is said to per- 
mit exceptionally easy steering. 
From the passenger standpoint 
the rear engine installation is 
claimed to be ideal, as it leaves 
behind all noise, vibrations and 
gasoline fumes and odors. Pas- 
sengers riding in rear seats may 


| converse with the driver in ordin- 


a| ary conversational tones even at 


cruising speed, it is said. 

With the interior arranged for 
transit or surburban use, the Gar 
Wood Motor Coach will carry 24 
passengers in comfort, or equipped 
for inter-city runs with reclining 
chairs and other conveniences, 20 


| passengers and baggage are ac- 


| 


| 
| 





Power plant is in the rear and extreme light | 
Stout designed the first tri-motored plane and 


commodated. 


A feature of the design is elim- 
ination of the step at the door. 
| Passengers step directly from the 
curb to the floor of the body and 
proceed down the aisle to the 
seats which are elevated 6 inches 
from the floor. This depressed 
aisle arrangement also permits 
exceptional head room without 
raising the overall height of the 
coach. Overall height is consid- 
erably less than the conventional 
type. Windows are of the two- 
piece sliding type and safety glass 
is regular equipment. 


Usual Controls 


The controls of the car are 
arranged in the usual way. Power 
brakes are fitted. Since no chas- 
sis is used, there is no limit to 
the length of the springs with 
the result that an easy ride is 
obtained by the use of 60 inch 
springs at the rear. 


Stout originally approached the 
operators’ problem with two fun- 
damental ideas, first, that the unit 
had to be of unusually light 
weight and high strength; second 
that it must have passenger 
appeal that would result in in- 
creased traffic. It is believed 


that these two ideals have been 
accomplished in his design of the 
Gar Wood coach. 





Washington, Oct. 4.— The vast 


interstate motor truck 


week went under Federal regula- 
tion. At the 11th hour the Inter- 
state Commerce Commission 
found funds with which to fi- 
nance operations of its new Di- 
vision 5—Motor Carriers and the 
Motor Carrier Bureau, 
of the division, began to function 
last Tuesday, Oct. 1, 
fixed in the new law. 
Congress’ failure to 
funds there had been some doubt 


Because of 


about whether the bureau would | 


actually get into action on the 


appointed day. 


Limit Extended 


Thousands of truck and bus 
operators throughout the country 
soon will receive application 
forms for qualifying under the 
“grandfather” or retroactive 
clause of the Motor Carrier Act. 


A list of 194.000 compiled before | 
A trucking code died has | 
been furnished by the American | 
a circum- | 
stance which will greatly facili-| 2¢4 
agreements, 


the NR 


Trucking Assns., Inc., 


tate the bureau’s task. 

On the eve of the effective date 
of the new law the ICC extended 
the time limit on sections 206, 207, 
208, 209 and 211 of the Motor 
Carrier Act to Oct. 15. These sec- 
tions deal with the filing of appli- 
eations for certificates, permits 
and licenses and the issuance 
thereof. The postponement was 
made to enable operators in all 


parts of the country to obtain the | 


necessary forms. 


All other provisions of the new 
law are now in effect, except sec- 
tions dealing with filing of rates 
by common and contract carriers, 
bills of lading and collection of 
charges. That date has been 
postponed to Dec. 1. 


Application Period 


The law provides that carriers | 


who are subject to the “grand- 
father” clause—dated June 1 last 
for common carriers and July 1 
for contract carriers 
for their certificates or 


of the law takes effect. Thus the 
application period will 
about Feb. 1 next. Otherwise an 


applicant must show convenience | 


and necessity. 


AFL Withdraws 
Suits Against 
Auto Companies 


Washington, Oct. 4.-The previ- 
ously strong possibility that the 
automobile manufacturing indus- 
try would furnish the first test of 
the Wagner-Connery Labor dis- 
putes act faded this week. 


Charges had been filed with the 
National Labor Relations Board, 
created by the act, by the United 
Automobile Workers Federal 
Union No. 18,488, AF of L, of At- 
lanta, Ga., against the Chevrolet 
Motor Co., and the Fisher Body 
Co. They have been withdrawn, 
however, because the Union fin- 
ally decided it had no ground for 
complaint. 


The charges originally filed by 
Charlton Ogburn, labor lawyer 
here, were that the companies re- 
fused to bargain with the Atlanta 
Union on a majority rule basis. 
Later Ogburn received a letter 
from the Union stating the com- 
panies’ representatives are con- 
ferring with the complaining 
workers on various grievances and 
that in consequence the Union 
does not care to press its com- 
plaint at this time. 


Labor is pushing a _ charge 
against the Portsmouth, O., plant 
of the Wheeling Steel Corp., 
which will probably be the first 
case adjudicated by NLRB. 


and bus | 
industry of the United States this | 


subsidiary | 


appropriate | 





must apply | 
permits | 
within 120 days after that section | 


expire | 


| section 


| New York Central, 
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Interstate Truck, Bus Industry Now in U.S. Hands 


New Federal Reg Regulations 


U nder ICC Began October 1 


‘Fair T Tr wile Pact 
For NADA Moves 


Forward a Trif le) 


Washington, Oct. 4.—Although 
the Federal Trade Commission is 


‘ae dake | still pondering the application of 


the National Automobile Dealer 
Assn. for a fair trade 
agreement there were two devel- 
opments this week which gave 
promise that the commission 
action will be favorable. 

Early in the week it announced 
the voluntary code sought 
the wholesale tobacco industry to 
take the place of the defunct NRA 
code has been granted. Close on 
the heels of this the Whitehouse 
outlined procedure whereby the 
commission will carry out the vol- 
untary code program recently 
announced by President Roose- 
velt. 

The commission is now authori- 
to negotiate trade practice 
without labor provi- 
sions and not exempt from anti- 
trust laws, as were the NRA 
codes. The Whitehouse announce- 
ment said: 

“Reading the determination by 
the Congress of whether further 
industrial legislation will be en- 
acted, it is hoped that industrial 
groups will, in increasisng num- 


bers, avail themselves of the pro- | 


joint resolution 
agreements put- 


vision of the 
which permits 


ting into effect the requirements | 


of Section 7-A, minimum wages, 
maximum hours and prohibition 
of child labor, and 
offend existing 


which against 


law.” 


Railroads Fail 
To Win Cut in 
Freight Tariffs 


Washington, Oct. 4. 
of several railroads to obtain 
permission to reduce freight rates 
on automobiles shipped from De- 
troit, Lansing, Flint and Pontiac, 
Mich., and Chicago suffered a 
setback this week, The fourth 
of the Interstate Com- 


merce Act, embodying the con- 


troversial “long and short haul” | 
as a| 


clause, was again raised 
barrier to railroad moves to re- 


gain traffic which has passed to| 


competing forms of transporta- 
tion. 

In a proposed report to the ICC 
W. A. Maidens, examiner, held 
that reduced rates asked by the 
Pennsylvania, Baltimore & Ohio, 
Pere 
quette, Nickel Plate, 
Michigan Central would violate 
that section. The roads want to 
establish a rate of 50 cents per 
100 pounds on automobiles ship- 
ped in carload lots from manu- 
facturing points to Chicago, 
substantial reduction. 

The rail lines maintain that 
since 1930 their revenues 
been drastically reduced by diver- 


prohibiting | 
unfair competitive practices | 


The effort | 


Mar- | 
Wabash and |! 








practices | 


“SWEET ADELINE,” or maybe “Happy Days,” 
president 


|} song H. J. Klingler, Pontiac 


| tiac 


Pontiac Dealers 
Hear Officials 
Give 36 Plans 


Oct. 4. 
will begin 


Pon- 
two 


Pontiac, Mich., 
executives 


| weeks of intensive travelling from 


is our guess of the 


(center), and O. E. Hunt 


| (right), vice-president in charge of engineering for General Motors, 


| are singing, R. H. Grant (left), 
| rather look on amused than sing. 


by | 


GM vice-president, apparently would 


coast to coast and border to 
border this week. Three groups 
left Detroit simultaneously for 
the purpose of taking to the en- 
tire Pontiac dealer organization 
virtually the same program of 
plans and policies for 1936 that 
was presented to the company’s 
own field organization in Detroit 
and Pontiac Sept. 26 and 27. 
Meetings will be held in 24 
zone headquarters cities with 
dealers and their salesmen from 
each zone in attendance, Morn- 


-|ing meetings will be for dealers 


Pontiac Spends $2,000,000 
Preparing for ’36 Output 


(Continued from from Page 


rods are cut in two, thus | 
removing surplus stock and 

strains and resulting in _ better | 
rods. New diamond boring equip- | 
ment also has been installed in 

this department. 

The capacity of the sheet metal 
plant which has been increased in | 
common with other units of the 

| factory called for the addition of | 

several new and large presses as | 
| well as many new and intricate | 
dies. Considerable rearrangement | 
in presses and equipment was 
necessary to provide an efficient 
| set-up for larger scale operation. 
In redesigning the car for 1936 
|/an improved assembly condition 
resulting in better and easier fits 
of sheet metal parts was taken 
into consideration. 

Changes in plant eight, which 
| houses the sheet metal rust-proof- 
'ing and enameling departments 
as well as the chassis, final as- 
sembly and final inspection de- 
| partments, were confined largely | 
|to the installation of completely 
new rust-proofing equipment and | 
more efficient methods of hand- 
| ling materials and cars in the 
| assembly operations. 

Final assembly and inspection | 
changes are more progressive and | 
more efficient and were made | 


Chrysler Institute Will 
Hold Commencement | 


Detroit, Oct. 4.—At the time of 
| the year when most students have 
just returned to their schoolbooks | 
| or are planning to do so the stu- 
| dents of the Chrysler Institute of 
| Engineering are reaching’ the 
official end of another year. 

On Monday, Oct. 7, the third 
graduation exercises of this 
unique educational institution will 
take place. These are to be held 
in the newly completed auditor- 
ium of the Chrysler Motors En- 
gineering Bldg. here. 

It is expected that 56 
of the Institute will be 


fore the 





| clusion 
| the 


students 
awarded 


| diplomas or certificates. 


| act, 


| against 


1) 

necessary by the new car design 
which requires an even finer 
standard of workmanship than 
heretofore, it is said. 

The inspection department now 
has a definite and concentrated 
location rather than being scat- 
tered, thus permitting better in- 
spection work. 

Manufacturing changes in the 
Pontiac plant for 1936 fit in per- 
fectly with the car engineering 
and design of the new cars which 





has been a plan of refinement of 
existing fundamental and basic 


standards and practices. 


Indiana Measure 
Unconstitutional 


U. S. Court Holds: 


| ger; G. W. 


South Bend, Ind., Oct. 4.—In- 
diana’s 1935 retail instalment sales 
placing restrictions on finance 
which may be assessed 
purchasers of automo- 
biles and other merchandise by 
finance companies, was declared 
unconstitutional by three Federal 
judges in U.S. District court here 
Thursday. 

The ruling 
of a 


charges 


made at con-| 
in which| 

Acceptance 
the Mc- 

of Indian- | 


was 
hearing 
General Motors 

Corp. of Indiana and 
Henry Chevrolet Corp. 
apolis, sought to enjoin Gov. Paul 
V. McNutt and the Indiana De- 
partment of Financial Institutions 
from enforcing the law. 

Plaintiffs asserted that the act | 
sought to delegate illegally cer- | 
tain legislative powers to the! 
state Department of Financial In- 
stitutions by allowing that de-| 
partment to arbitrarily fix maxi- | 
mum finance charges on mer-| 
chandise retailing for less than 
$1,500. 

The State of Indiana immedi-| 
ately announced it would appeal 
the decision to the U. S. Supreme | 
Court. 








a 


have | 


sion of motor vehicles shipment | 


to competitors, particularly the 
system of “driving through” new 
cars. The reduced rate has been 
put into effect temporarily by 
the Michigan Central, which re- 
ported a sizeable pick-up of ship- 
ments as a result. 

Examiner Maidens’ report 
subject to review by the ICC. 


Ries Shes 


Omaha, Neb., Oct. 4.—Omaha’s 31st 
annual automobile show will be held 
in the city auditorium during the 
week of Nov. 11, it is announced by 
J. T. Stewart, II, president of the 
Omaha Automobile Trades Assn., 
sponsors. 


is 


| ball, assistant 


only while in the afternoon the 
salesmen will be included. 

Three new motion pictures will 
be shown and all phases of the 
merchandising program for 1936 
will be discussed. Members of 
the home office executive staff 


| will make the presentations, 


The group which covers the 
south and east is headed by A. 
W. L. Gilpin, vice-president and 
general sales manager of Pontiac 
Motor Co. Other members of his 
group are G. D. Sills, assistant 
promotion manager; L. K. Mar- 
shall, general service manager; F. 
A. Berend, advertising manager 
and R. B. Wright, business man- 
agement manager of the Central 
Region. This group will hold 
meetings in Oklahoma City, 
Dallas, Memphis, Atlanta, Char- 
lotte, Washington, Philadelphia, 
New York and Boston. 

The second group is to be 
headed by D. U. Batherick, as- 
sistant general sales manager in 
charge of the East and will cover 
the Middle West. In addition to 
Bathrick this group includes J. 
S. Evenson sales promotion mana- 
3urrage assistant serv- 
ice manager; W. A. P. John, vice- 
president of McManus, John & 
Adams, Inc., advertising agency, 
and L. H. Robinson, business 
management manager of the 
Midwest region. Meetings will 
be held by this group in Min- 
neapolis, Des Moines, Milwau- 
kee, Chicago, Kansas City, St. 
Louis, Cincinnati, Pittsburgh, 
3uffalo and Cleveland. 

The third group is in charge of 
C. P. Simpson, assistant general 
sales manager in charge of the 
West. Other members of the 
group are S. C. Bray, Denver zone 
manager, and until recently sales 
promotion manager at the home 
office; O. A. Lamoreux, parts and 
accessories manager; B. B. Kim- 
advertising mana- 
ger and P. A. Dean, manager of 
the business management depart- 
ment. 

Cities to be covered 
group are Los Angeles, 
Portland, Denver, and 
upon the return trip. 


by this 
Oakland, 
Detroit 


Daughter Starts 
Willys Will Fight 
New York, Oct. -Mrs. 
Virginia Clayton Willy de Landa 
has filed with Surragate Hender- 
son in the Bronx a petition 


| for the appointment of a tempo- 


rary administrator to conserve 


“more than $800,000” of the estate 


of her father, the late John N. 


| Willys, automobile manufacturer, 
| in this State. 


| 


She charged that her father’s 


| young widow, Mrs. Florence Dolan 
| Willys, and two others would “re- 


FROM THE EAST come these zone managers of the Atlantic 


region to attend the Pontiac sales 
ager of the region, ts left, center. 


conference. Verne Murray, man- 


sort to any and all means to de- 
stroy evidence and divert assets” 
of the estate if the petition were 
not granted. 


Sparta Profits 


Sparta, Mich., Oct. 4.—Net profits 
of the Sparta Foundry Co. for the 
first six months of 1935 amounted to 
$1.47 for each share of stock out- 
standing, after all charges, it was 
announced recently by T. E. McFall, 
president. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value. 
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SATURDAY, OCTOBER 5, 


The Revolt of Industry 


ie ERED P. SLOAN JR., president of General Motors 
Corp. last week told members of the Oldsmobile organ- 
ization that the days of government interference with bus- 
iness must end. Mr. Sloan in a sense fired the first shot in 
the revolt of industry against schemes and -isms in Wash- 
ington which are now retarding industry rather than 
aiding it. 

We are in full accord with the principle of hands off at 
this time. None can deny, in our opinion, that in the 
early days of the present Administration drastic action 
was needed. Although there are many today who point 
to the fact that the bottom was reached in the summer 
of 1932 none can prove that what we now know as the 
“bottom” would have been the bottom had not the coming 
of a new administration brought new hope to the mass 
of our people. 

Never-the-less, at the time the NRA became law, Auto- 
motive Daily News said, “an emergency exists and emer- 
gency methods are necessary, but no thinking man would 
permit a tourniquet to remain in place after a wound had 
been treated. Likewise, when the present emergency is 
over we must take immediate steps to remove the restric- 
tions of these emergency laws.” 

Today, we feel, the emergency is past. Further restric- 
tion and interference will only retard improvement rather 
than help it. If the government “-ismist” will just move 
the head a little bit, as the cartoon at the top of this page 
suggests, we will all go for a spin. 


Looking Forward to the Shows 


iw ANY pessimist thinks that industry is not going to 
take advantage of the improved conditions and attempt 
to make them better let him look to the shows. Every 
available inch of space at both New York and Chicago 
has been spoken for. And the parts and accessory indus- 
try exhibit at Atlantic City will be the largest in area and 
number of booths since before 1930. At the present count 
there will be 320 exhibitors, 820 booths, and probably 30 
more booths to be added, and the floor space will be 82,400 
square feet. The previous high in the past five years was 
1934 with 72,261 square feet of space. Shows build 
business. 

Chicago assumes a new importance following the ac- 
tion of the NADA directors at St. Louis this week when 
they voted to give consideration to the proposition to hold 
an association “conference” at Chicago during the show 
there. That’s the one thing Chicago has needed to restore 
it to its former prestige. If NADA books such a gather- 
ing it will bring to Chicago dealers from all sections of 
the country, just as it has done in other years. It will 
make Chicago more than a local show and insure factory 
support, for the car manufacturers will turn out in full 
strength at any show where a big national gathering of 
dealers, who, after all, are the factories’ customers. 

Never before has Chicago had a building that could sup- 
ply all the space needed for exhibition purposes as that 
afforded by the International Amphitheatre. Every one 
will be satisfied this time. Truck manufacturers also will 
be able to get the room needed for the display of their 
products, something unusual. Heretofore, builders of 
commercial vehicles have been treated like step-children. 
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New York, Oct. 4. 

NEW YORK SETS Leaving a 
SHUSH STYLE hectic though 
FOR COUNTRY discouraged 

Mudville 
Wednesday night, I arrived in 
this quiet village on the Hudson, 
where apparently there is more 
interest in what Sallasie is doing 
than Cochrane’s activities out at 
Navin Field, Detroit. There 
seemed to be as many listening 
to the Plymouth announcement 
broadcast Thursday noon as there 
were waiting for the World’s 
| Series play-by-play, all of which 
| goes to prove that although this 
may be a small world on oc- 
casions, this country of ours can 
be stirred to its very innards in 
one section, while in another all 
is as tranquil as a policeman’s 
benefit. Maybe that is why we 
have been saved from the devas- 
tating flames of communism or 
worse, 


7 a * 

NEW YORK, profiting by the 
experience of London, has just 
begun a noise-suppression cam- 
| paign, which could well be emu- 
| lated by every city and hamlet in 
| America. Watchful police are 
| handing tickets to violators who 
blow automobile horns, open cut- 
|; outs or raise any sort of noisy 
whoopee after 11 o’clock. A simi- 
lar campaign started in your 
home town will win you the 
eternal gratitude of your neigh- 
bors. About the noisest spot on 
earth is the Main Street location 
of any small town hotel whence 
at all times of night the local 
playboys dash forth with the 
noise of a Memorial Day race 
start at Indianapolis. What with 
radio, telephones and the general 
speed-up of modern life we ought 
at least to be entitled to quiet 
rest when we once hit the 
Simmons. 





* * * 


WE WOULD be the last to 
mention it were it not so appar- 
ent that the campaign this 
column started less than a year 
ago to eliminate extravagant 
claims such as safety - at - eighty 
in passenger car advertising 
seems to have hit home. None of 
the new copy I have seen for the 
1936 cars make claims for high 
speeds or mention speed at all 
without the qualifying reference 
to safety in the emergencies. The 
campaign to make the streets and 
highways of this nation safer has 
now become so universal that 
even with the increase in number 
of registered cars we are looking 
for a decrease in total fatalities 
and accidents. This year it is 
completely a matter of sanity. 
Modern cars have been built with 
more factors for safety every year 
but although the engineers have 
done a swell job with the mechan- 
ical features they never have 
found a way to pack sanity into 
the driver’s head. I suggest for a 
national slogan, to be shouted 
from the radios, headlined in the 
press, and posted in 16 sheets 


along the highways, “SLOW 
DOWN, AMERICA.” 

. a. * 
OUR FRIENDS are asking 


about our plans for extra editions 
during the New York and Chicago 
shows which will be held: 

New York, Nov. 2-9 

Chicago, Nov. 16-23 
No extra editions will be printed 
during the Detroit show as we 
did at the last one because the 
NADA convention does not coin- 
cide with the Detroit show dates. 

But at both New York and Chi- 
cago you'll get four daily issues 
starting, of course, with each 
show’s opening day. As usual, 
ADN will cover the auto front 
with extra distribution covering 
the visitors at each show. If you 
are at either- New York or Chi- 
cago you will get your ADN the 
morning of issue, delivered at 
your hotel door. This service is 
one that ADN has popularized 
over the years and one that is 
greatly appreciated by show- 
goers.—G.M.S, 
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—WITH A SOCKFUL OF 
APOLOGIES TO PwWEeRe— 
AHD “ESQU/RE" 


“Move yer head over a little Willy—me 







Jake’s goin’ fer a spin.” 


The views expressed in this co 
necessari 


orner 


are those of our readers 


- 


ly coincide with those of the e 


Exposure Needed 


Due to the fact that the writer 
was away on a vacation drive at 
the time, he did not get an oppor- 
tunity to carefully read your Sept. 
7 issue until this week and there- 
fore he came very near missing some- 
thing which he thinks is very illum- 
inating to anyone interested in auto- 
motive servicing, namely—the ac- 
qguat of the Crowell Survey on page 
ive. 

Out of the 3,000 owners inter- 
viewed, what percentage of them 
patronized— 

(a) The car dealer, 

(b) The independent repair shop, 
(c) The one-stop or super-service 
station. 

We note with interest that of 
those who patronized the dealer serv- 
ice station, 5.17 per cent did so 
because of the better equipment, 
while this factor was a consideration 
in only 0.66 per cent of the cases 
with the independent repair shop and 
3.42 per cent with the super-service 
station. 

The predominant reason for the 
selection of the dealer service sta- 
tion by those who preferred it, was 
because of better service rendered. 
Better equipment probably was 
largely responsible for the better 
service, so if we add these two per- 
centages together, i.e., better serv- 
ice and better equipment, the com- 
parison is— 

(a) Dealer—47.21 per cent. 

(b) Independent repair shop—20.56 
per cent. 

(c) Super service station—22.99 per 

cent. 

That is another interesting angle 
of the survey. 

The survey also clearly proves that 
if you want to get customers you 
have got to expose yourself to them. 
—L. C. Blake, Curtice Pneumatic 
Mchy. Co., St. Louis, Mo. 


Cost Per Mile 


I would like to obtain for sales 
purposes, the cost of running a car 
on a per mile basis, and how the 
figures are arrived at. 

If you do not have this informa- 
tion, I would appreciate your advice 
as to where it may be obtained. 
Thanking you kindly, I am—L. R. 
reer. 489 Standish Road, Teaneck, 


Eprtor’s Note: The cost of op- 
erating a car on a per mile basis, 





of course, would depend upon 
the type of car, make of car and 
conditions under which it was 
operated. Some fleet operators 
report average costs as low as 
6% cents per mile, for gasoline, 
oil and maintenance. 


AS OTHERS 


SEE IT 





The New Stability 


The last year has brought almest 
sensational improvement in the in- 
dustrial situation here. 


During the first eight months of 
it, as The Detroiter points out, 42 
new manufacturing plants were built 
in the City and the number of va- 
cant factories on railroad sidings de- 
creased from 83 te 24. 


Taking into account the programs 
of the larger automobile corpora- 
tions, development plans calling for 
an outlay of at least seventy-five 
million dollars, more or less affect- 
ing Detroit industry are under way. 


This means business and employ- 
ment. Most of all it means jobs for 
workers with money coming in regu- 
larly. 

And the best thing of all is the 
prospect that both demand for goods 
and employment are going to con- 
tinue at a good level, without much 
variation, for an indefinite period. 


One important reason for this new 
stability is the agreement between 
the motor car makers and the Gov- 
ernment under which new models 
are now being brought out in the 
autumn instead of in the spring, and 
shown before the snow flies. 

Today, after a brief lull, the 
automobile plants are already feel- 
ing the impetus of this arrange- 
ment. 

For though the biggest market 
for new automobiles may continue 
to develop in the spring time when 
the weather warms and the lure of 
the roads is strong, interest in car 
building, distribution and puochase 
is not going to lag meanwhile, not 
if pretty evident signs are depend- 
able. It promises to remain strong 
throughout the winter. 

The dealers will stock up, and 


(Continued on Page 31, Cel. 4) 
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“HUDSON HAS MORE ON THE 


BALL THAN EVER BEFORE*Y’ 
Says Chris Sinsabaugh 
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Sleep about them. 
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* * 
BU 
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One of the best P ae wd lines wag 


"|the °36 circuit. The Wo, 828,07 
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When you get your first look at the 1936 Hudsons and 
Terraplanes, you'll agree with Chris! You'll see cars that 
are brand new in every line . . . in every detail. Leaders 
of the 1936 style parade, with more that’s really new 
and really important than any other 1936 line. 


And when you drive, you'll find great new advance- 
ments ..."5 things you never saw before”. . . that 
make riding safer, steering safer and stopping safer ... 


the world’s first safety engineered chassis. 
y eng 


Ask today for details of the Hudson opportunity for 
1936... from the distributor near you or by writing 
the factory direct. But hurry ... and get set to ride to 
the top with a winner. 





ed 


HUDSON MOTOR CAR COMPANY 


Detroit, Michigan 
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Name Winners of ‘Modernize Main Street’ Contest 


Appearance, Convenience 


Mark Service Stations 





EpitTor’s NoTE: The actual inte 
station and its place in the moder 


rest in the feeder type of service 


n scheme of automotive merchan 


dising is readily seen in the following article. The feeder was 
selected as one of four types of stores to be designed for the 
“Modernize Main Street” architectural competition. Dealers who 
have been following this movement will, we believe, be interested 


in the designs presented here. 





Detroit, Oct. 4.—Architectural | 
and merchandising ideas for the 
construction or modernization of 





an automotive sales and service | 
station are incorporated in the} 
winning designs 

, selected for the 
NEIGHBORHOOD; ‘‘M odernize 
SALES AND Main Street” 






architectural 
competition 
which has just 
closed. 

This competi- 
tion, in which 
the Libbey- 
Owens-Ford 


SERVICE PLAN 








ioe Glass Co. of 
eee Toledo awarded 
: $11,000 in cash |} 
prizes for the} 

best designs for four different 


types of buildings, each typical of 
Main Street everywhere, attracted 
entrants from every state in the 
union, several hundred of whom 
submitted designs for the auto- 
motive division. The other di- 
visions were for a drug store, ap- 
parel shop and food store. 





Seven prominent representatives 
of the architectural and designing 
profession and _ merchandising 
specialists served at a jury of 
award. These men included Al- 
bert Kahn, Detroit; Professor 
Melvin Thomas Copeland, Har- 
vard University; J. Andre Fouil- 
houx and William Lescaze, New 
York City; John W. Root, Chi- 
cago; F. R. Walker, Cleveland; 
and Kenneth C. Welch, Grand 
Rapids, Mich. Kenneth K. Sto- 
well, New York, was professional 
adviser. 

Alfred Clauss, Knoxville, Tenn., 
won first prize of $1,000 in the 
automotive division, with Suren 
Pilafian and Maurice Lubin, New 
York, competing together, win- 
ning second prize of $750 and Isa- 
dore Shank, St. Louis, capturing 
third prize of $500. 

In creating designs for the 
automotive division, competitors 


were instructed to consider the 
following problem: 


The gas station, presumably, 


is to be modernized by an} 
automobile dealer as a “feeder” 
for his main showroom, as well 


as to produce a 


the sale of gasoline, oil, tires, ac- | 


cessories and parts. Servicing, 
such as greasing, washing and 
minor repairs on all makes of 
cars, will return a profit in addi- 
tion to creating good-will which 
may lead to a car sale. 

») The plan shall provide a show- 
«# room for two low-priced pas- 
senger automobiles; space for the 
display and sale of tires, parts 


| and accessories; cash and record 
| space; rest rooms; one car-wash- 


ing space; two greasing pits, 
hoists or lifts; work bench and 
tool racks for minor repairs, with 
enclosure for repairing one car 
at a time; gasoline pumps and oil 
dispensers shall be located within 
the building lines with no pumps 


the curb or street. As customers | 
drive in the travel of car must | 
be considered carefully to prevent 
traffic congestion and to provide 
maximum availability of the} 
pumps. 
2 The basement is not to be 
e shown on the drawings. It is 
assumed that employes’ lockers, 
the heating plant, air compres- 
sors, etc., and extra storage space 
may be provided for in the base- 
ment, providing a stairway is 
shown on the plan. 
4 It is assumed that the pres- 
* ent structure may be moved, 

enlarged, altered, or torn down 
so that the most efficient design 
for the lot can be realized. Gaso- 
line pumps, also, may be added, 
changed or relocated. 

The level lot is on the north- 

east corner of intersection of 
Main Street and a through traffic 


profit through | 


| 


® 


FIRST PRIZE was given this 


design, submitted by Alfred 
Clauss, Knoxville, Tenn, The plan 
| is compact and the different oper- 


| ations are well laid out. The 

building will be economical to 
| build and operate, the jury 
| reported, 


| The layout of the station is as 


follows (see plan): 1—Cashier’s 
Desk; 2—Accessories and Parts; 
3—Oil; 4—Tires; 5—Tire Racks 
from Ceiling; 6—Window Display; 
7—Customers’ Waiting Room; 8 
and 9—Rest Rooms; 10—Tool 


Racks; 11— Work Bench; 12— 
Gasoline Pumps. 
artery. The wide Main Street 


runs east and west. The rectang- 
ular lot measures 100 feet on Main 
Street, 75 feet on the intersecting 
street. Both are two-way traffic 
streets. From building line to 
curbs of streets is 12 feet. 


The jury of award, in comment- | 
or other structure permitted at | ing upon their selection of the 








EFFECTIVE AND DIGNIFIED 
is this plan for a _ sales-service 
station. In awarding Isadore 
Shank, St. Louis, second prize, 
the jury pointed out that the 
traffic layout is well studied and 
display cars are in full view of 
the islands, 


|and a more expensive operation. | 


| might serve as a screen to block 
out an unattractive neighbor. 

“The sign relamping and other 
| details have been well studied. 
| The whole scheme has a quality 
| of unity and simplicity. It should 
| therefore be economical of con- 
| struction and operation which 
| would appeal to the dealer. 


“The second prize winner in the 
|}automotive division,” said the 
judges, “is attractive from any 
elevation and the salesroom is 
well located so that all cars stop- 
ping for gas must see the display 
which can also be seen from the 
sidewalk. The traffic is well 
studied to bring the show windows 
as near the cars as possible with- | 
out interference to convenience 
or safety. The separation of the 





| joists, is 





showroom and sales from the re- 
pair, lubricating and washing} 
means a more difficult control 


Space around the cars for repair- 
ing or washing seems insufficient. | 
The feature outside lighting and/| 


design submitted by Clauss, spoke | 


of it as follows: 

“The problem of car traffic to 
the gasoline pumps with exits to 
either street and of entrance to 
the repair and washing has been 
well solved. The plan is com- 
pact, the different operations are 
in good relation to each other and 
are under easy control. The large 
showroom with its front follow- 
ing the line of traffic is easily 
seen from the cars while refilling. 

“A car, rather than a cashier 
desk, should occupy the center 
of the circular showroom and the 
spare parts should be located con- 
venient to the repairing. 

“The design is simple yet strik- 


ing. The show front terminating 
in the large plain wall surface 
attracts attention. This wall 


A STRIKING EXTERIOR fea- 
tures this design, said the jury 
in awarding it third prize in the 
“Modernize Main Street” compe- 
tition. Suren Pilafian and Maurice 
Lubin, New York, designed it. 


“‘SALI'S" 


VICE 


a ees See 





lo 


fEPALREING 
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SREASING WASHING 
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t 
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the sign are effective and digni- 
fied. 


“The design selected for third 
prize is especially striking in ex- 
terior color. The elevation would 
attract more than local motorists, 
since the signs are prominent and 
well placed. The showroom pro- 
vides a display of new cars which 
must be seen by anyone stopping 
at the gas pumps. The plan of 
the service department is not 
particularly well studied as there 
is congestion. The location of 
the repair department with re- 
spect to the car wash, or grease 
unfortunate.” 


May Boost Fees 

Jacksonville, Fla., Oct. 4—City 
council has under consideration an 
ordinance providing for heavier oc- 
cupational licenses on a number of 
businesses, including wholesale tire 
companies. The latter would be 
taxed $100 annually. 
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O. K. 


Certificate Aids Sales’ 


Hartford, Conn., Oct, 4. 
tising used cars as “state-inspec- 
ted” as a tie-up with the high- 
way safety campaign now under 
way in Connecticut has built used 
car sales for The A. C. Hine Co., 
Pontiac dealership, according to 
Harry C. Hine, vice-president. 

A new Connecticut law, similar 
to those in effect in a number of 
other states, requires semi-annual 
inspection by the motor vehicle 
department of safety features on 
all cars. By putting its used cars 
in safe condition and then getting 
an inspection certificate from the 
state, the Hine company has de- 
veloped a potent selling argu- 
ment. 

Pass Inspection 


The basic idea behind the pro- 
gram is that persons having old 
cars in the “jelloppy” class may 
be afraid that they will be un- 
able to pass inspection and 
therefore prefer to buy a better 
used car which has already been 
inspected. Prospects can be sold 
more readily because the sales- 
man has a ready answer when 
asked whether this or that car 
will pass state inspection. His 
answer is, in effect, “It not only 
will—it already has, and here’s 
the certificate to prove it.” He 
can also point out that if the 
prospect buys the car, he won't 
have to have it inspected for six 
months. 


The fear of inspection held by 
owners of ramshackle cars has 
resulted in a growing demand 
for low-priced used cars, Hine 
told Automotive Daily News, and 
this has brought better prices in 
this class. Cars in the junk class 
which formerly sold “as is” at 





NATIONAL 


AUTOMOBILE 
SHOW 


Grand Central Palace-New York 
November 2-9 


Through the years this exhibition has built 


prestige for outstanding products of the in- 


dustry. 


Adver- | 








$35 or $40 or were junked are} 
now reconditioned as to safety | 
features and sold for $75 to $100. | 
Of course, cars in this category | 
are merely made safe to drive; | 
appearance reconditioning is out | 
of the question at the price. 
The higher-priced used cars| 
have also moved quickly under | 
the stimulus of safety promotion, | 
Hine said, so that the company’s | 
inventory position has kept favor- | 
able. 
Testing Equipment 

To prepare its used cars for the 
state tests, the company dupli- 
cated in its own service depart- | 
ment the testing equipment used | 
by state inspectors. Most of this 
equipment was already in use in 


the shop, but some additional 
machines were installed. 
Each used car is given a| 


thorough inspection by the serv-| 
ice crew, covering such items as | 
tightening, tires, brakes, wiper 
and lights. Brakes have been 
found improperly adjusted in 
many cases, and much work has 
had to be done on lights. A large 
quanity of rubber has had to be 
discarded. After the safety re- 
conditioning has been completed | 
and a dozen or so cars put in 
shape, a state inspector is called 
in to test them and issue certifi- 
cates. The certificate is given 
to the purchaser of the car. 


Factory Specials | 
| 


The used car department, theo- 
retically, buys its reconditioning 
work from the service depart- 
ment on a flat rate basis, so that 
the latter department is responsi- 
ble for any work and the mech-| 
anic who handled the car must 
adjust it. Reconditioning jobs are 





Display your line to thousands of car own- 


ers who attend—eager to learn what is new 


in the realm of motoring. 


Leaders of industry, engineers, sales man- 
agers, purchasing agents, fleet owners, deal- 
ers and jobbers will be there. 


Write for Diagrams and Information 


National Automobile Show 


366 Madison Ave. 


ALFRED REEVES, Manager 





New York City 





in our downtown business. 








SILENT SALESMAN—Myers Chevrolet Co. operates this feeder 
without salesmen or selling stunts at Muskegon, Mich. They’ve found 
it sells cars by acting as a showroom and promoting good will. 


thus handled in exactly the same 
way as any customer-labor work. 

In the case of the better used | 
cars, emphasis is placed upon 
appearance as well as mechanical 
reconditioning. Cars given 
thorough reconditioning from 
both standpoints are rated as 
“factory specials” and carry a 
guarantee good for 750 miles or 
30 days whichever is reached first. 
The newer used cars are carefully | 
handled, even to such apparently 
minor details as washing the | 
motor, 

The Hine company’s used car 
department is located on the third | 
floor of the building, and is well 
lighted and given much the ap-| 
pearance of a new car showroom | 
through such touches as potted 
palms. A section of the floor is 
set aside for “jelloppies,” under 
a big sign: “Used Cars Sold As 
_ 


| owners’ 


Hine pointed out that his com- 


| pany has always made a policy 


of thorough reconditioning on the 


better used cars, and that now it} 


merely goes a step further and 
gets an official state O. K. tag. 
Many sales have been traced di- 
rectly to the company’s news- 


cs : 
paper advertising which stresses 


the “state-inspected” angle, he 
said. 

Incidentally, this dealership | 
cements the good will of its) 


owners by having their cars in- 
spected for them, thus saving the 
time. The only request 


which the dealership makes in 


| this connection is for the privilege 


of testing the car first and mak- 
ing any adjustments or replace- 
ments or replacements which are 
necessary in order to pass the 
test. This, of course, builds busi- 


|} ness for the service department. 


Michigan Dealer Using 
‘Silent Salesman” Unit 


o- a 


Muskegon, Mich., Oct. 4.— By| 
use of a feeder station located in | 
Muskegon Heights, the Myers 
Chevrolet Co. is exploiting its own 
idea of silent salesmanship. Leas- 
ing space from a new station) 


| built recently by the Shell Gaso- | 


line Co., the company employs no 
sales staff at the branch show- 
room and runs no featured ad- 
vertising pertinent to the branch. 


“We feel that many of our 


| prospective customers prefer just 


to look around without any sales- 


| men to embarrass them, that is, 


are not in the immediate 
for an automobile,” says 
Lloyd Heisler, sales manager. 
“Hence we maintain no sales 
force at the feeder station, all 
inquiries being referred by the 
station attendant to our down- 


if they 
market 


| town office. 


“Under present conditions, our 


| organization feels that the added 


competition of the station in the 
Heights would be a serious factor 
How- 
ever, being maintained merely as 


a showroom, we feel that there 
are many distinct advantages 
| present. 


“All that would be necessary to 


| convert the station into a super- 


service sales station would be an 
organized sales force located at 
the building. Thus, at any time 
when we feel the action jus- 
tifiable, we might make such 
move. 


> 


Studies Co-ordination 
Chicago, Oct. 4.—-To sustain the 
principles of individual enter- 
prise and competition in the oper- 
ation of the nation’s transporta- 
tion, the board of directors of the 
Transportation Assn. of America 
adopted a specific program of re- 
search, organization, and educa- | 
tion at its meeting held here last | 
week. 

“The deplorable condition of the 
nation’s transportation systems,” | 
said Thomas B. Huff, president, 
“is due largely to the lack of a 


eee 


Transportation Group 


sound national transportation 
policy in the public interest. The 
corner-stone of this association 
will be the determination and 
adoption of such a policy. All of 
its functions will be pointed to 
this single objective.” 

Research will be developed 
along two major lines: (1) the 
possibilities of co-ordinated serv- 
ice between each mode of trans- 
port, and (2) a determination of 
what can be done by each trans- 
port industry for the rendering of 
efficient service on the basis of 
a reasonable return on _ invest- 
ment. The effect and necessity of 
government subsidy will be stud- 
ied and the taxation question rep- 
resents a major consideration. 


Dealer Features ‘State-Inspected’ Used Cars 


o— 


i | Chrysler Sales 


| Continue High 
Despite Season 


| Detroit, Oct. 4.—With a total of 
| 2,034 units for the week ending 


1 | Sept. 28, retail deliveries of Chrys- 
¥ | ler and Plymouth cars by Chrys- 


ler dealers passed the 150,000 mark 
for the year. In the week ending 
Sept. 28, 1,481 Plymouths and 553 
Chryslers were delivered, accord- 
ing to J. W. Frazer, vice-president 
of the Chrysler Sales Division of 
the Chrysler Corp. 

In the 39 weeks of 1935 includ- 
ing Sept. 28, Chrysler dealers de- 
livered at retail 118,251 Plymouths 
and 33,759 Chryslers, a grand total 
of 152,010 units. Plymouth deliv- 
eries exceeded by 22.7 per cent the 
96,387 units delivered in the cor- 
responding period of last year, by 
65.3 per cent the 71,557 deliveries 
for the corresponding period of 
1933 and by 246.8 per cent the 
| 34096 deliveries for the corre- 
sponding period of 1932. 


Chrysler deliveries were 65.1 per 
cent higher than the 20,442 units 
delivered in the corresponding pe- 
riod of 1934, 51 per cent higher 
| than the 22,356 reported in the 
corresponding period of 1933 and 
60.1 per cent higher than the 21,- 
086 reported in the first 39 weeks 
of 1932. 


The grand total for the com- 
bined lines shows an increase of 
30.1 per cent over the 116,829 units 
reported in the corresponding pe- 
riod of 1934, of 61.9 per cent over 
the 93,913 units delivered in the 
corresponding period of 1933, and 
of 175.5 per cent over the 55,182 
reported in the corresponding pe- 
riod of 1932. 


Plymouth figures quoted in all 
cases cover retail deliveries by 
Chrysler dealers in the United 
States only and are in addition to 
the business reported in Plym- 
ouths by the Dodge and De Soto 
dealer bodies. 


rye vr) 
Will Test Law 

Denver, Colo., Oct. 4.—Legality of 
Kansas, port of entry law, under 
which trucking companies have to 
pay a trailer tonnage tax and seal 
liquor shipments, will be tested un- 
der an action brought in Federal 
court by Riss & Co. Judge John C, 
Pollack has issued a temporary order 
restraining the state from applying 
the law to trucks of the company, 








and the state will be required to 
show why the order should not be 
made permanent. 

Riss & Co. operates trucks from 
Denver, Chicago, Tulsa and Kansas 


City. Recently a shipment of wine 
from Denver to Chicago was seized 
when it was found the consignment 
had not been sealed at a port of 
entry. 
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OIL MARKETERS KNOW FROM EXPERIENCE 


Economical construction—the result of building ten stations at a time 
—is one reason, but not the only reason, why Oil Marketers are buying 
stations of uniform design. Uniformity is fundamentally sound from 
the merchandising standpoint. Quick recognition by motorists helps 
increase sales—of cars, of oil and gas, of every product handled by the 


station. Ask Austin. 


THE AUSTIN COMPANY 


Engineers and Builders—16112 Euclid Ave., Cleveland, O, 
Offices in Principal Cities—Detroit, Michigan, 2842 West Grand Boulevard. 
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NUMBER FOUR 


of a Series of 
Advertisements 


Where 
AUTOMOBILES 


Are Sold 


q 
I HE 25 above-the-average states described in the third advertisement of this series 
are unquestionably America’s major market. But, since many marketing maps and 
salesmen’s territories are arranged on a county basis, let us see what the United 
States is like when divided into counties. 

All of the 3,074 counties in the United States appear on the above map. 

Like the outline map showing all of the states in the nation, this county map fur- 
nishes no clue to the location of places within counties in which a national advertiser 
may logically expect to find the greatest business opportunities. There are, however, 
pertinent facts that definitely locate these places. 

The American Weekly has demonstrated these facts to many executives in the 
automotive field. Maybe that is why some of the most important automobile manu- 


facturers find it profitable to advertise in The American Weekly. 


TH EAN ER ERICAN 
= EAWEEKLY 


Circulation 
in the World 
‘The National Magazine with Local Influence”’ 


Main Office: 959 Eighth Avenue, New York City 
622 Epison Bipc., Los ANGELES .. . 222 MoNAvNOCK BLDG., SAN FRANCISCO 


Branch Offices: PALMoLive BLvc., CHICAGO . . . 5 WINTHROP SQUARE, BosTON ... 
101 Marietta St., ATLANTA . .. 1270 Arcape Buipc., St. Louis 


11-250 GenerAL Morors Bipc., Detroit . . . 1454 HANNA Bipo., CLEVELAND... 
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Business Picture in Northwest States Bright 


Loans Display Greatest 
Seasonal Rise Since ’29 


Minneapolis, Minn., Oct. 4. — 
With indices for bank debits in 


farming communities and retail | 


trade in cities at their highest 
peak since 1931, the general busi- 
ness picture of the northwest had 
a rosy hue today. 


Indicators in the monthly re-| 


view of the ninth district of the 


federal reserve bank further sub-| 


stantiated reports of material re- 
covery in the district, embracing 
Montana, Minnesota, North Da- 
kota, South Dakota, northern 
Wisconsin and northern Michigan. 

Loans to customers by member 
banks in the larger cities made 
the greatest seasonal advance— 
18 per cent—during the summer 
months since the abnormal gain 
in 1929. 


, Although the advance started 
| from a low level of loans, the re- 
view explained that $14,000,000 of 
the $24,000,000 rise between May 
|and Sept. 18 occurred in the past 
five weeks. 
Up 44 Per Cent 

At the same time, from the in- 
ternal revenue collector’s office in 
St. Paul, it was reported federal 
|income tax collections in the 
northwest during the first 20 
days of September were $1,916,- 
238 or nearly 44 per cent above 
| the corresponding period of 1934. 


For Minnesota the collections 
totaled $2,500,083 against $1,779,- 
| 477 in 1934, an increase of $720,606. 
| This favorable loan report for 
city banks coupled with recent 
| stirrings of activity on the part 














-.-- AS IT DOES 
ON THE STRAIGHT- 


AWAYS! 


Manual control must work freely and 
effortless—yet must stay put! It must work 
around corners as reliably asit does on the 
straightaway—and do sowithout binding or 
kinking! ...Tru-Lay Push-Pull is the ideal 
manual control for brakes, throttle control 
(including those for rear engines), over-speed 
controls on transmissions and axles, etc.... 
The design of Push-Pull insures its efficiency. 
It consists of Tru-Lay Performed Cable en- 
cased in a spiral, non-compressible steel 
covering tightly processed over the cable. 
This assembly is enclosed in a water and 


grease-tight flexible housing. . 


strand works freely in a bath of grease. It is 
rattle-proof, requires no adjustment and is free 
of toggles, rods, pins and cotters. Once installed, 
its efficiency and usefulness is unlimited....Con- 
sult with American Cable engineers as to how 
you can adapt Push-Pull to your control problems. 
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AMERICAN CABLE COMPANY 
\ General Motors Building, Detroit, Michigan 
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MODERN AND ROOMY, this new limousine type bus has just been introduced by Auburn, 


iMERICAN ATRUNES 


“ 





It is 


built on a wheelbase of 163 inches and seats 12. It was designed primarily for airline use. 


of country bankers to lend oak} 


their money for business and 
agricultural development added 
one more bright spot to the ever 
gaining recovery map of the 
northwest. 
Deposits High 
Highlights of the monthly re- 
view revealed: 
1 Deposits in member and non- 
member banks in the district 
were at their highest total since 
December, 1931. The June 29 
figure was $1,245,000,000. 
*+ Retail trade in August gained 
9 per cent in the cities and 
7 per cent in the rural sections 
over last year. 
Total customers’ loan in the 
so-called city banks jumped 
from $135,000,000 in May to $159,- 
000,000 on Sept. 18. 


4, Country check clearings for 

August, reflecting the velocity 
of trade in the rural sections, had 
an index of 126.5 for August com- 
pared to 106.7 a year ago, and only 
85.5 in 1933. 

Increase Rural 

Commenting on the swelling de- 
posits of all banks in the district 
the review said deposits have re- 
covered one-third of the way to 
the deposit level of pre-depression 
years. Of the increase in 1935, 
$31,000,000 was in the rural banks 
and $16,000,000 in the city banks. 

Loans of all banks jumped $10,- 
000,000 during the first half pe- 
riod. This was the first report of 
increasing loans since the fall of 
1933 when a gain of $2,500,000 
was reported. 


Minnesota Sales 


Indicate 1936 


As Record Year| 


Minneapolis, Minn., Oct. 4.—With 
one family in every 10 in Minne- 
sota buying a new automobile this 
year, 50,487 new automobiles were 
sold up to Sept. 1. Automobile 
dealers, on the eve of announce- 
ment of 1936 models, found them- 
selves better off financially than 
at any time in the past five years. 

Indicating the return of pros- 
perous times in Minnesota, dealers 
pointed to the sale of 1,414 new 
automobiles in Hennepin county, 
(Minneapolis) during August, 
compared to 915 new automobiles 
in August, 1934, and to the sale 
of 6,568 new automobiles in the 
state in August as compared to 
3,436 new automobiles in the same 
month last year. 

The dealers were unanimous in 
declaring the automobile indus- 
try was ready to start 1936 “with 
a bang” and make it th> biggest 
sales year in the history of the 
state. 

A majority of the dealers re- 
ported that used automobile sales 
have far exceeded the number 
sold last year and that cash sales 
during 1935 were by far the larg- 
est in the industry’s history. 


Ask Testing Station 

Omaha, Neb., Oct. 4.—The Omaha 
board of safety is sponsoring a WPA 
project asking $40,000 federal grant 
for the creation of a central auto 
testing station in Omaha. The city 
will supply an additional $20,000. 
The project would provide employ- 
ment for about 40 men. 


One Automobile 


To 13 Yodelers 


Washington, Oct. 4.—All 
Swiss do not make their 
way about yodeling to the 
thump of alpenstocks, Small 
and mountainous as it is, 


Switzerland has one motor 
vehicles to every 32 inhabit- 


ants, according to advices 
here from the Swiss Office 
for the Development of 
Trade. 

Latest statistics show the 
little republic has 70,000 
motor cars, 19,000 lorries, 
1,500 motor buses, and 34,- 
500 motorcycles. Geneva is 
the best supplied, having 
one motor vehicle for every 
13 inhabitants. 








One in 10 Buys 
New Car in Mich. 
°35 Figures Show 





Lansing, Mich., Oct. 4.—More 
than one in 10 motorists in Michi- 
gan bought a new car this year, 
according to figures given out by 
Orville E. Atwood, secretary of 
state. 


Of the 1,255,765 automobiles li- 
censed this year to Sept. 1 new 
cars totaled 140,225. Last year 
new car sales were 103,309 out of 
a total registration of 960,204. 


That Michigan is rapidly re- 
turning to its former position as 
a motoring state is revealed in 
weight tax collections reported 
up to Sept. 1. The total was $15,- 
161,137 as compared with $12,509,- 
447 for 1934, an increase of nearly 
$3,000,000. 


The report said that there was 
much activity in the title division 
of the office. Certificates issued 
numbered 523,430 in the first eight 
months of 1935 as compared with 
415,944 for the corresponding pe- 
riod in 1934, These figures in- 
clude changes in ownership in 
used cars totaling 383,205 for 1935, 
and 312,635 for 1934. 


Hundreds of motorists took ad- 
vantage of the deferred payment 
plan of obtaining license plates. 
Sales of sticker permits for 1935 
showed a revenue of $2,620,483, as 
compared with $2,500,818 in 1934. 


Timken Names Morland 
As S. A. Representative 


Canton, O., Oct. 4.—The Timken 
Roller Bearing Co. of this city 
has announced the appointment 
of Jules A. Morland as technical 
representative in South America, 
with headquarters at City Hotel, 


Buenos Aires, Argentina. 
Morland has been with the 
Timken organization since 1927, 


having been sales engineer in the 
Railroad Division. 


Bearing Co., Morland will also 
represent the associated Timken 
organizations now established in 
other countries. 











In addition to | 
representing the Timken Roller | 


Auburn Making 
12-Passenger 
Sedan Type Bus 


Auburn, Ind., Oct. 4.—Produc- 
tion has been started by Auburn 
on a line of new 12-place, limou- 
sine-type buses designed primarily 
for airline use, Roy H. Faulkner, 
president, announced today. 

First orders were received on 
these cars early last week from 
one of the leading airlines, Faulk- 
ner said, and it is expected that 
additional orders will be received 
soon, 

Ultra-Modern 

This limousine-type bus is of 
ultra-modern design with roomy 
body, conservatively streamlined. 
Access is through sedan-type side 
doors. Wide seats allow for 11 
passengers and driver. Broad- 
cloth is used in upholstery, and 
the interior trim such as garnish 
mouldings and instrument panel, 
is a walnut finish. Interior hard- 
ware is the Butler type. 

Heavy shock absorbers add to 
the smoothness of the car’s ride. 
The ventilation system is by con- 
trolled, dual windows in the front 
compartment with sliding win- 
dows in the rear compartment. 
The all-steel structure bodies are 
sound proofed. 

163-inch Wheelbase 

The buses are built on a 163- 
inch wheelbase, powered with a 
115-horsepower straight eight Ly- 
coming engine. Brakes are hy- 
draulic internal expanding, and 
chassis features include double X- 
plus-A frame construction; 62- 
inch rear tread; down draft 
Stromberg Duplex carburetor; 
rubber bushed-type spring shack- 
les; and Ross full roller cam- 
and-lever steering gear. Three 
needle bearing universal joints 
with self-aligning intermediate 
ball bearings are said to eliminate 
any “whip” or vibration of pro- 
peller shaft and increase smooth- 
ness of operation. 

List price of the bus at the 
Auburn factory is $1995.00. 


Chrysler Order Lifts 


Payrolls for Toronto 
Toronto, Ont., Oct. 4(UTPS).— 
Toronto payrolls will be substan- 
tially enlarged as a result of the 
Canadian Acme Screw and Gear 
Co. of this city having received 
an order from the Chrysler Corp. 
of Canada for its transmission 
parts for Chrysler, Plymouth, 
Dodge and De Soto cars. 

John D. Mansfield, president of 
the corporation, in making this 
announcement, stated the pros- 
pects are for another year of sub- 
stantial improvement in automo- 
bile sales and that the order 
given to the Toronto firm was in 
anticipation of a very large vol- 
ume of production by Chrysler. 


Spencer Named 


Los Angeles, Oct. 4—R. H. 
Spencer has been appointed Pacific 
Coast zone manager for the truck 
division of the Studebaker Corp. 
Spencer will have charge of truck 
sales in the 11 western states. Sim- 
ultaneously E. J. MeMannany has 
been appointed manager of truck 
sales for the Los Angeles district. 
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These are the 
kind of people 
who bought 
72% of the 


NEW 1935 
CHEVROLETS 


DIE MAKER 


WELDER 
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FOREMAN CONDUCTOR 


ne are the kind of people who rarely read magazines 
before the advent of True Story. 


With a simplified, realistic, first person editorial technique, 
True Story now makes it possible for you to place your sales 
message in the only magazine concentrating among the se- 
lected cream of this new market which is buying the majority 
of automobiles today. 


Each issue bought voluntarily at the full price of 15¢—50% 
above the tariff of most other monthlies of comparable cir- 
culation and three times that of most weeklies — True Story 
automatically selects each month the families who are reading 
and buying now. 

True Story is a ‘must’ because it does a job 
no other magazine can do! Other major mag- 
azines will resell the small group of families 
who were at one time the only outlet for auto- 
mobiles. But today True Story is the greatest sin- 
gle magazine penetrating into the new family 
automotive buying audience which outnumbers 
and outbuys the older market almost 3 to 1. 


TRUE STORY MAGAZINE 


New Center Bidg. Detroit, Mich. 


SOURCE: R.L. POLK & CO. 
STONE CUTTER PHOTOS ARMSTRONG ROBERTS, BLACK BOX, UNDERWOOD & UNDERWOOD, EWING GALLOWAY 


LABORER 
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Business Will 


GM Export Head Helieves 


Detroit, Oct. 4.—A proposs!| exte 
that industry form a partnership | 
with the farmer as an aid to 
business in general through ex- 
tensive farm exports was made 
last week by Edgar W. Smith, 
vice-president of the General 
Motors Export Co., before the ex- 
port managers of the Automobile 
Manufacturers Assn. in Detroit. 

Citing the farmer as the basis 
of all ultimate industry Smith de- 
clared that the alliance of agri- 
culture with manufacturing is too 
generally overlooked. Only by ac- 
tively supporting the farmer can 
we bring about export business, 
which in turn, he says, is only an 





cermncn rope ayo 
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TEXTILE engineers have done it! They have developed 


| extension 


eo TNT 
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Proposes s Partnership of Industry and Farmer 


be Aided, 


of 


“IT am far more vitally inter- 
ested in America’s farm exports 
than I am in America’s automo- 
bile exports,” Smith declared. 

“If that sounds like a trick state- 
ment, I have only to remind you 
that the greatest improvement in 
our total business in the past two 
and a half years has come in the 
agricultural areas right here in 
the United States. That improve- 
ment has come, I think, because 
the farmer is getting prices for 
the things he produces which are 
high enough to enable him to 
begin buying motor cars and other 


efficient 





a new. finer Mohair Velvet Upholstery that retains all 


the virtues of this time-honored fabric— but brings you 


the most outstanding textile accomplishment in years. 
It's Mohair Velvet with a “Breathing Back”—a back 


that actually permits th 


e velvet to breathe —a flexible, 


industry. 





consumer goods on which the | 


prices have not changed. 
Better For All 


“What the farmer has got to do| 


from this point on, with unit 


prices on his commodities remain- | 


ing about where they are, is to 
increase his production to an 
extent that will still further in- 


crease his aggregate income, and | 


make him an even better cus- 
tomer for industrial goods than 
he is today. He will dare to in- 
crease his production to this ex- 
tent only if he can be sure that he 
can dispose of the surplus he is 
capable of producing beyond the 
needs of the domestic market, 
and so long as he is unable to ex- 
port this surplus, and to get 
paid for it abroad, I feel that we 
should not be too critical of the 
crop restriction program he has 
been following—especially since 
industry generally practices crop 





porous back that automatically adjusts the air-pres- 


sure in the seat cushions, and provides a softer, more 


comfortable ride than ever before. 


A large percentage of the new cars will be trimmed 
with the new “Breathing Back” Mohair Velvet Uphol- 
stery. Look for it! Ride on it! An examination will 

convince you that this newest of upholstery fabrics 

is worth shouting about to your customers. Use it 


to help you sell more cars and keep them sold. 


restriction very relentlessly when- 


vanDerZee, 
general manager (right), with the Sret 1936 § Dodge off @e line. 


general sales manager 


ever the demand for its products 
fall 


off. But it would be far 








ANNOUNCING a new, easier-riding upholstery 





























MODERN MOHAIR VELVET 


THE Breathing Back” 


More comfortable 
























Softer and sleeker 
Lighter in shade 
Defies wear 


Easily cleaned 


COLLINS & AIKMAN 


CORPORATION 
200 Madison Avenue, New York City 










Copyright 1935, Collins & Aikman Corporation 
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| if the tariffs are lowered. 


| tional self-sufficiency and 
| tion.” 


| plans to attend: Paris, 
| Aires, Brussels, Istanbul, Turkey; 








FIRST OF THE NEW CROP—K. T. Keller, president (left), A. 


(center), and William J. O’Neill, 


better economics, and far better 
for all of us, in a practical dollar- 
and-cents way, if the farmers 
were to raise the volume of crops 
he is capable of raising, and to 
sell the surplus beyond domestic 
needs in the markets throughout 
the world that need this surplus 
so urgently. He can do this, in 
the last analysis, only if his for- 
eign customers can find the means 
of paying for the goods they buy, 
and they can find this means only 
if imports of foreign goods into 
the United States are greatly in- 
creased, and such an _ increase 
can only occur, from this point on, 


Less Drastic 


“I suppose it is true that if tar- 
iffs are lowered and imports in- 
creased, a considerable readjust- 
ment in our internal economy 
would have to ensue. I am quite 
ready to agree that this is true— 
but the readjustment in question 
would be far less drastic, and far 
less harmful to the whole national 
welfare, than the readjustment 
that will inevitably come if the 
farmer is unable to raise more 
crops and export his surpluses. 
With his export outlets definitely 
shut off, regimented crop restric- 
tion would then become a neces- 
sary and enduring evil, and regi- 
mentation on the farm would in- 
duce regimentation in industry as 
well, for regimentation, as we can 
see very clearly if we look at the 
experience of certain countries 
abroad, is the natural child of na- 
isola- 


17 Nations res 
Admittance To 
ASI Exhibition 


Atlantic City, N. J., Oct. 4.—As 
early as September _ repre- 
sentatives of 29 companies in 17 
foreign countries had applied for 
credentials of admission to the 
Atlantic City Automotive Service 
Industries Show opening Dec. 9. 


Many more are expected to 
come over for the show, accord- 
ing to the Overseas Automotive 
Club which has been conducting 
an extensive campaign to develop 
overseas attendance, and which 


| will assume responsibility for en- 


tertaining all foreign visitors at 
the show. 

This year’s exhibit, therefore, 
will have more of an international 
fiavor than ever before and the 
service trade in foreign markets 


| will hear about the new Ameri- 


can products almost as soon as 


| the domestic market. 


Visitors from the following for- 
eign cities already have indicated 
Buenos 


Santiago, Chile; Torreon, Mexico; 


| Mexico City, Lisbon, Bombay, 
London, Rotterdam, Stockholm, 
San Sebastian, Spain; Manila, Ma- 


dura, India; Rio de Janeiro, Mel- 
bourne, Amsterdam, Sydney, Jo- 
hannesburg, S. A.; Havana, Lanca- 
shire, Eng.; Kimberley, S. A. 
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The home of one of thousands of 
New York Herald Tribune readers 
whose gardens were entered in the 
1935 Yard & Garden Competition. 






into hundreds of thousands of homes like this. . . 












ta. hundreds of thousands of homes like the one illustrated — 
a typical home of a typical Herald Tribune reader — FIRST 
WORD of the new car models will be brought on Sunday, 
November 3rd, in the Automobile Show Section of the New 
York Herald Tribune. 

In January, the New York Herald Tribune led all New York 







newspapers in volume of automotive advertising published in 






Annual 


AUTOMOBILE 
SHOW SECTION 


: Published: November 3 


| Closing Date: 
October 30 


show editions and during show week. Since then this news- 
paper has further increased its circulation strength in New 


York’s suburbs — the suburbs which are so important to car 





manufacturers because they are responsible for such a large 


share of New York’s new car buying. 












NEW YORK: Main Office, 230 W. 41st St. * CHICAGO: Guy. S. Osborn, Scolaro & Meeker, Inc., 360 North Michigan Ave. * DETROIT: GuyS. Osborn, Scolaro & Meeker, Inc., General Motors 
Bldg. * ST.LOUIS: Guy S. Osborn, Scolaro & Meeker, Inc., Globe Democrat Bldg. * BOSTON: M. L. Tyler, Little Bldg. * SAN FRANCISCO: Fenger-Hall Co., Ltd., 235 Montgomery St. 
LOS ANGELES: Fenger-Hall Co., Ltd., 1151 So. Broadway *© SEATTLE: Fenger-Hall Co., Ltd., 1004 Second Ave. *® PARIS EDITION: New York Herald Tribune, 21 Rue de Berri. 



























New Plant Capacity. With the addition of a new 48- 
acre plant, Oldsmobile’s factory facilities have been greatly 
increased to take care of 1936 production. Increased 
Man Power. New thousands of men have been added 
to Oldsmobile’s payroll. The 1936 cars are already rolling 


off the production lines in volume. The Finest, Most 
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OLDSMOBILE 


S wings into Action = 





Complete Cars in Oldsmobile History. Two 
great, new lines of cars have been developed for 1936 

. a big, new SIX ...a luxurious, new EIGHT. They 
establish Oldsmobile more certainly than ever as “The Car 
That Tas Everything!” All These Point to Another 
Record-Breaking Year in 1936. Oldsmobile 


(COMING... %e BIG NEW Gaz that- 


ee 
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sales doubled in 1934. They doubled again in 1935. As 
Oldsmobile swings into action for 1936, all indications point 
to the greatest year in Oldsmobile’s entire history . . . For 
dealers who would like to participate in Oldsmobile’s march 
to new sales success, some good territories are still available. 


Why not swing into action with Oldsmobile! 


Unite for DETAILS on 
the OLDSMOBILE 


Dealer Franchise 


D. E. RALSTON, 
Vice-President and General Sales Manager 
Olds Motor Works, Lansing, Michigan 
Dear Sir: 
Please send me, in confidence and without obligation on my 
te complete information on Oldsmobile’s Sales Plans and 
“ranchise for 1936, 


Name 
Business 


Street 


— ee EE ET 


City 
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Buick Workers Now Average 


ITY’z Months Out of a Year 


Detroit, Oct. 4.—Leveling out 
the peaks and valleys of produc- 
tion in an effort to banish sea- 
sonal unemployment from the in- 
dustry is one of the main con- 
cerns of automobile manufactur- 
ers just now. 

The entire schedule of the in- 
dustry is being changed to ac- 
complish this end and one of the 
first results to become apparent is 
the moving forward by two 
months of the various automobile 
shows from mid-Winter to Fall. 

In the following article, the 
Detroiter, official organ of the 
Detroit Board of Commerce, 
traces the course of 1935 produc- 
tion and shows its relationship to 
factory employment during that 
period. 

Highest Wages 

“The automobile industry, sec- 

ond largest in the employment of | 


labor in the United States, has for 
the past two years been prosper- | of 


¥’. 


OIL BURNER 
I love YOU! 


Advertise it, in other words, to the 
people other people copy. 

The New Yorker is a national 
weekly with a selective circulation of 
more than 126,000 just such people. 

They set the styles and start 
the buying trends. Not just for oil 
burners. They open up the markets 
for onion soup, perfume, pickles, 
radios, real estate. 

Automobiles, too. 


THE 
NEW YORKER 


A’ oil burner is an unromantic 
object. But it is necessary, 


you'll admit. 


Now let’s say you have a new 
oil burner for sale. It’s priced right. 


a BEAUTIFUL 


It works well. It’s 
burner! 


What do you do to get people to 
fall in love with it on sight—and 


buy? 


Advertise it to people who like 
to be in on the good new things 
first—and usually are; the people 
who, when they buy first, influence 


others to buy. 


ous. In addition it has given 
stimulus to the production of steel 
and other commodities which 
started them well on the road to 
recovery. Automobile manufac- 
turers have long been noted for 
paying the highest hourly wage 
rates of any large manufacturing 
industry. They are now operating 
with the basic hourly rate higher 
than in 1929. 

“In spite of this enviable record, 
the industry has been criticized 
for the seasonal character of its 
employment and production. It 
has been said that employes in 
the past could only expect about 
eight months of steady work dur- 
ing the year. This was partly 
caused by adhering to the tradi- 
tion of bringing out new models 
at the beginning of the year, at 
just about the time that retail 
demand was strongest. This re- 





April and May and extremely low 
period during the Summer and 
two or three Fall months when 
retail demand declined, 

“H. H. Curtice, president and 
general 
Motor Car Co., announces that 
employes of this firm would aver- 
age 111/3 months of steady work 


for the 12-month period this year. | 
Every automobile plant in Michi- | 


gan is striving to achieve the 
same favorable result. 
Advanced Step 

“The industry itself has taken 
a most advanced step to achieve 
this end by bringing out new 
models in November instead of 
January. It is believed that by 
this procedure employment will 
be maintained at a nearly steady 
level from October until the early 
Spring of 1936, about 10 to 20 per 
cent below this year’s Spring 
peak. 

“In the first six months of 1935 
employment did not vary from 
the average by more than 10 per 
cent. 

‘Tt is 


expected that similar 


sulted in an extremely high level _ Steady employment will be main- 


employment during March, 


tained during the Fall and Winter 








manager of the Buick | 


Industry Progresses To Year-Round Employment 





| per cent. 





25 WEST 45th STREET 


SELLS THE PEOPLE OTHER PEOPLE COPY 


Annual Automobile Issue—November 2nd 














PORT O’ KENOSHA saw the first direct trans-Atlantic shipment 
of Nashes and LaF ayettes leave for London last week. Heretofore 
cars have been trans-shipped at Montreal or New York. If the ex- 
periment is successful, much of Nash’s future export business will be 
handled in this manner. 





months not only by the introduc- 
tion of new Fall models but by 
the manufacture and storage of 
parts in anticipation of the peak 
retail demand which always oc- 
curs in the Spring. 

The accompanying table illus- 
trates the problem which faces the 
automobile manufacturers, The 
figures show production of United 
States and Canada, which indi- 
cates the trend in the Detroit 
area. The industrial employment 
index for Detroit represents fairly 
well the changes resulting from 
fluctuations in the industry. 
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January 303,424 101.4 
February 353,814 16 110.0 0.8 
March 451,809 28 110.6 0.5 
April 501,867 ll 110.9 0.3 
May 385,492 —23 106.4 — 4.0 
June 377,065 —2 97.1 — 9.0 
July 350,118 — 7 90.7 a» 68 
August 230,000 —-24 70.2 —11.5 
“The increase in automobile 


production from January to 


| February of this year was 16 per 
cent, while industrial employment 
increased only 8 per cent. 


From 
February to March production 
gained 28 per cent yet industrial 
employment rose only five-tenths 
of 1 per cent. From March to 
April, which was the month of 
largest production, the increase in 
automobile units made was 11 per 
cent. The improvement in indus- 
trial employment was only three- 
tenths of 1 per cent, 
Small Decline 


“Beginning in May, automobile 
production dropped 23 per cent 
from the previous month while 
industrial employment declined 
only 4 per cent. In June a drop 
of 2 per cent in production oc- 
curred while employment fell 9 
During July, automo- 
bile production decreased another 
7 per cent and industrial employ- 
ment dropped 6.5 per cent. In 
August automobile production 
dropped 34 per cent while indus- 
trial employment was curtailed 
only 11.5 per cent. 

“For September there will un- 
doubtedly be a large percentage 
drop in production on account of. 
changing over to new models but 
due to the policy of manufactur- 
ers building up parts for new 
models and keeping as many of 
their old employes working as 
possible, industrial employment 
will at least maintain August 
levels. 

Test is Near 

“The crucial test of the policy 

of announcing new models in the 


| Fall as a stabilizer of employment 


is not so much in maintaining 
steady levels during a period of 
rising production which was ac- 
complished in 1929, 1930 and to 
some extent in 1934. The success 
of the plan is determined largely 
by the degree which employment 





can be held up during periods of 
falling production. 

“During August of this year, for 
example, production of automo- 
biles dropped 34 per cent from 
July levels. Employment, how- 
ever, dropped only 11.5 per cent. 
In 1930, production in July 
dropped 21 per cent from June 
levels, while employment dropped 
44% per cent. 


Nash Shipment 
Makes Kenosha 
A World Port 


Kenosha, Wis., Oct. 4.—Kenosha 
became a world port last week 
with the clearance of the first 
shipment ever made from here 
direct to a foreign country. 

The consignment was a cargo of 
automobiles shipped by The Nash 
Motors Co. to its London distri- 
butor, Nash London, Ltd., via the 
2,400-ton Glitrefjell of the Nor- 
weigan Fijell line. The boat 
cleared Saturday, Sept. 28, for 
Milwaukee a day behind schedule 
due to weather conditions. It is 
scheduled to stop at Detroit and 
then proceed up the St. Lawrence 
waterway to the Atlantic and 
Liverpool. 

In the past, foreign consign- 
ments from Kenosha have been 
trans-shipped usually by way of 
Montreal and the present experi- 
mental shipment, if successful, is 
expected to establish regular 
trans-Atlantic service from Ken- 
osha. Contrary to the procedure 
in trans-shipments where a trans- 
fer from one ship to another is 
involved, the cars were loaded un- 
crated, being driven aboard 
in Kenosha as they will be driven 
off at Liverpool. 

Accompanying the shipment is 
a good-will scroll bearing the 
signatures of C. W. Nash, chair- 
man of the board, E. H. McCarty, 
president, and Harold Laughlin, 
Kenosha city manager, which will 
be presented to the Lord Mayor 
of London in commemoration of 
the inaugural shipment. 





Canadian New Car Sales 


Show August Increase 


Montreal, Can., Oct. 4-—The 
Dominion Bureau of Statistics re- 
ports new motor vehicles sold at 
retail in Canada in August total- 
led 5,353 units, compared with 
5,262 in August last year, and 
3,908 in August two years ago. 

New vehicles sold in the Mari- 
times in August totalled 478; 
Quebec, 845; Ontario, 2,547; Mani- 
toba, 315; Saskatchewan, 321; 
Alberta, 419, and British Columbia 
428. 

The cumulative total for the 
first eight months of 1935 was 
80,448 vehicles, an increase of 28.2 
per cent over the 62,753 sold in 
the same period of 1934 and a 
gain of 114.5 per cent as compered 
with the 37,507 sold in the eight 
months of 1933. 
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ANNOUNCE 
YOUR 
NEW MODELS 
TO 1,100,000 
FARM FAMILIES 


2 Weeks Alead of 
Te ee 


Wire us immediately 
to reserve space, and deliver 
your plates to our Publication 
Office—350 East 22nd Street, 
Chicago—before Tuesday night, 
October 8th. Farm Journal will 
deliver your announcement to 
1,100,000 farm families by 
October 14th in a 60-page issue. 


Anata sitter 


PUBLISHER 


FARM 


JOURNAL 


WASHINGTON SQUARE PHILADELPHIA, PENNA. 
DETROIT CHICAGO 
General Motors Buik 0 No. Michigan Ave. 


CHICAGO PUBLICATION ADDRESS...350O EAST 22nd STREET 
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In 1935 even full 
capacity produc- 
tion could not keep 


up with Pontiac’s 


popularity 


Pontiac Dealers Double and Triple Their Sales in 
1935 as Demand for Silver Streaks Grows and Grows 


**How many Silver Streak Pontiacs will America take in 
a year? How much will the public really appreciate low- 


priced cars built to fine-car standards?’’ 


Nearly a year has passed since the Pontiac organization 
first faced these questions and wobody yet knows the answers! 
Although Pontiac’s phenomenal rise was the high spot of 
a great automotive year—although many dealers doubled, 


and even ¢7p/ed their previous year’s sales in 1935—they 


only tapped the surface of Pontiac’s great potential 
market. Pontiac’s soaring sales curve proves beyond a 
doubt that popular demand for Silver Streak Pontiacs ts 


virtually unlimited! 


Seldom in the history of the industry has an automobile 
organization faced such an opportunity. And Pontiac is 
prepared to take full advantage of it. The new 1936. 


Silver Streaks will lead the low-price field in salability 





Prosper with 














In’ 1936 Pontiac’s 
increased capac- 
ity will take care 
of any public de- 


mand 


Capacity of Pontiac and Pontiac- 


Fisher Body Plants to Meet an 


Even Greater Demand in 1936 


by an even wider margin! And to enable dealers to 
capitalize to the full on the nationwide swing to Pontiac, 
the Pontiac-Fisher plants have been dowb/ed in capacity! 
Yes, it has been a great year for Pontiac. But the year 
ahead bids fair to be the greatest in Pontiac history—a 
record-breaker for every energetic dealer. Naturally, 


Pontiac is choosing with care the additional dealers which 


A GENERAL 


PON LIAC 
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$3,500,000 Spent to Double the 


MOTORS 









(The recent addition to the Pontiac Fisher Body Plant shown immediately 
above makes it one of the largest automobile body plants in the industry ) 


the enlarged plant facilities make possible. If you are 
interested, communicate with A. W. L. Gilpin, Vice- 
President and General Sales Manager, Pontiac Motor 
Company, Pontiac, Michigan, in regard to the available 
open territories. All communications will, of course, be 
regarded as strictly confidential. 


FRANCHISE 








PAA Head Asks Elimination of Backyard Dealers 
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Cites Insurance ¢ Clean-up 


In Bulletin to the NADA| 


Pittsburgh, Oct. 
that the 
strengthen his position and in- 
crease profits by uniting in a 


4._Suggesting 


campaign to stamp out the part-| 
out- | 


time or “backyard” retail 
lets for new cars, just as life in- 
surance’ underwriters 
similar problem by abolishing the 
part-time agents, Claude S. Klugh, 


state manager of the Pennsyl-| 


vania Automotive Assn., this 
week issued a bulletin calling on | 
the NADA to take action against 
this form of ruinous competition. 

“In Pennsylvania alone out of 
2,800 dealers, 958 sell five new 
cars or less per year and their 
combined sales are only about 


1 per cent of the total of all ve- 


ULL LAS! 
90° HIGH-DRAULIC ADAPTER 





automobile dealer can | 


solved a} 


hicles sold,” Klugh stated in his 
bulletin to members of the PAA. 


shoe-string with beautiful dreams 
of future prosperity these pica- 
| yune dealers struggle for a while, 
|take what sales they do make 


|away from the financially strong 
| dealers, and then pass out of the 
picture when their meager cap- 
ital is exhausted, only to be re- 
placed by others with the same 
beautiful dreams. 


“When life underwriters who 
had invested time, money and 
energy in their organizations, 
found their profits were being un- 
dermined by part-time agents, 
they knew that there was but one 


UAW IL BOT 4 


ANY FITTING ON THE 
NEW CHEVROLETS — 


, : ust 
siting was jt 
e This tie- -rod fit i 


impossible, 6 
put P- 


dealer admitted 
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How the Alemite Broadcast 
Helps You 
Every Thursday at 10 P.M. E.S.T.; 
9.00 C.S.T.; 8:00 M.T.; 7:00 
P.T.; Horace Heidt and his Alemite 
Brigadiers are telling the Alemite 
story to hundreds of motorists 
right in your neighborhood. 
And they go out looking 
for Alemite dealers, so 
display your Ale- 
mite signs 


















T 





about 
Alemite 


“Entering the business on a| 





HERE aren’t any hard-to-reach fittings any 
more. The Alemite 90° High-draulic Adapter 
reaches around corners. 
and holds. You know that the lubricant goes direct 


posed of only 12 per cent of the 
licensed life insurance agents in 


the country they effected a revo- | 
lutionary change which will elim- | 
insurance | 


inate all 
agents in cities with population 
of 50,000 or more after Jan. 1, 
1936. With about 60 per cent of 
all automobile dealers in the 
country members of the NADA 
we certainly have enough strength 
to take such a step to improve 
our welfare. 


“The automobile dealers of this 


part-time 


country are putting the cart be- | | 


fore the horse when they expect 
the manufacturers to do some- 
thing for them when they 
prove their earnestness 
strength by supporting the dealer 
associations.” 


mS 


P-6301 P6305 





It “clicks” onto a fitting 


to the bearing. So why skin your knuckles . . . 


why cut your profit on a job. 


. by trying to reach 


obstructed fittings with a straight nozzle? 


modern, 


aa Hydraulic System. 


n fit- 
neu 






ALEMITE—A Division of Stewart-Warner Corporation 
1878 Diversey Parkway 
Stewart-Warner-Alemite Corp'n. of Canada, Ltd., 


ALEMITE 


REG. U S. PAT, OFF. 


TEMPRITE LUBRICANTS e LUBRICATION EQUIPMENT 







Explanation of Illustration 
Hydraulic Fitting (A) on (6301) 90° 
draulic Adapter locks into the coupling end (C) of 
(6305) regular High-draulic 
contact at ninety degrees. 


angle High- 


Adapter, permitting 


Modern Alemite Equipment is just as far in ad- 
vance of old-fashioned service equipment as 
streamlined cars are in advance of old- 
fashioned cars. And motorists are fast learning 
their cars need modern Alemite Lubrication. 
you can’t get this highly profitable business unless 
you have the equipment which is especially de- 
signed to service cars equipped with the Alemite 


But 


Chevrolet dealers in all parts of the country are 
boosting their profits by merchandising Alemite. 
For further information drop us a line. 


Chicago, Illinois 
Belleville, Ont. | 












fail to | 
and | 


o—_-—____——-- 
| thing to do—abolish part-time 
agents. 

“With an organization com-| 
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DECREASES 
State 1934 1935 
California (7 mos.) 1,466 1,430) 
Delaware ... : 44 39 | 
District of Columbia. 68 62 
Tee . STT 337 
we ce caine peta 76 67 
Illinois (7 mos.)...... 1,220 1,061 | 
Indiana (7 mos.)... 617 583 
Ee ee 361 337 
Massachusetts ..... 531 460 
Minnesota (7 mos. ) 326 270 
Missouri (7 mos.).. 491 453 
Montana (7 mos.) 84 60 
| Nebraska (6 mos.)... 132 128 
New Hampshire 73 72 
New Jersey (7 mos.). 621 615 
ee 201 161 
Pennsylvania 1,344 1,257 
Rhode Island ... 68 50 
: eaaween 108 103 
Wyoming 75 60 
INCREASES 

State 1934 1935 
Alabama (7 mos.) 276 302 
| Arizona 123 136 
Connecticut 260 299 
Kansas 322 338 
Maine 33 41 
Maryland 319 329 
Michigan (7 mos.) 828 832 
New York 1,714 1,735 
North Carolina 541 640 
| South Carolina 166 185 
| Vermont 52 55 
| Virginia 402 417 
Wisconsin (7 mos.) 377 396 


Hartford, Conn., Oct. 4.— Ac- 
cording to data released today by 
Aetna Casualty & Surety Co., it 
is estimated that automobile fa- 
talities in the United States dur- 
ing the first eight months of 1935 


totaled 19,863, 





compared’ with | 


20,411 in the same period of last | 


year, a decline of 578, or 2.83 per 
cent. 

A tabulation of telegraphic re- 
ports from state officials com- 


piled by the company follows: 


N. D. Police Bear Down 
On Defective Vehicles 
Bismarck, N. D., Oct. 4.—-More 
than 600 North Dakota drivers 
have been tagged for illegal equip- 
ment—or lack of equipment—dur- 
ing the first two weeks of Sep- 
tember, Frank Putman, head of 


| the state highway patrol said to- 
| day. 


State highway patrolment re- 
ported they tagged 419 drivers be- 
cause automobile lamps were out 
of adjustment, 223 because of rear 
lights were out and 97 persons for 


driving with one headlight un- 
lighted. 

One motorist’s tire was changed 
by the patrolmen who also ex- 
tended aid in the form of minor 
mechanical adjustments to two 
motorists stranded on the high- 


way; directions were given to 28 
drivers. Four automobiles were 
helped from ditches and two 
machines were started by the 
patrolmen. 















SAFETY PROGRESS—States shown in white report decreases in 
automobile fatalities for the first eight months of 1935 as compared 
with the same period last year. 
Dotted states have not yet supplied adequate data for comparison. 


Lined states report 


U. S. Automobile Fatalities 
Show a Decline of 2.83% 








Douglas MacArthur 


Says Motorize Army 


Washington, Oct. 4.—The 
purchase of 18,000 motor 
vehicles for transport pur- 
poses to complete motoriza- 
tion of the Army is one of 
the principal recommenda- 
tions of the retiring Chief 


of Staff, General Douglas 
MacArthur, for a five-year 
modernization program. He 
also urges mechanization of 


one cavalry brigade, and 
creation of 13 mechanized 
platoons (scout cars), and 
maintenance of an air force 
of 2,500 planes with annual 
replacement of 800 aircraft. 





Pontiac Adopts 
New Process of 


Rust - Proofing 


Pontiac, Mich., Oct. 4.—One of 
the important items in Pontiac 
Motor Co.'s re-tooling program is 
the installation of equipment for 
the new process of rust-proofing 
sheet metal parts, according to P. 
H. MacGregor, general plant man- 
ager. The equipment is now in 
operation and will handle parts 
for 90 cars an hour. 


“By the new method,” said Mac- 
Gregor, “fenders and other sheet 


| metal parts pass through a pro- 


series of operations 
an alkali wash, hot 
water rinse, rust-proofing spray, 
cold water rinse, acid rinse, dry 
off and a tack rag wipe. 


gressive 
which include 


“Under the former method the 
operations consisted of an alkali 
wash, hot water rinse, dry off in 
an open flame, acid dip, cold water 
dip, dry off and a tack rag wipe. 

“The new rust-proofing method 
calls for a greater outlay for ma- 
terials and produces a more sat- 
isfactory job.” 

An elaborate conveyor system 
handles the sheet metal parts 
from the time they are placed 
on the hooks in the press room 
until they come out of the drier 
and are transferred to the enam- 
eling conveyor. 
sheet metal parts now 
will be provided with a more 
perfect rust preventive through 
the spray method than with the 
former process, it is said, in addi- 
tion to a more perfect bond be- 
tween the sheet metal parts and 
the enamel finish, 


Pontiac 





increases. 
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we ARE TWO 


Anp with good reason. For there are over 600,000 
of us. Without our huge purchasing power, New York 
cannot possibly yield its true quota of sales. 


We are the men and women in more than 600,000 sub- 
stantial homes where the New York Evening Journal is, 
and for years has been, the favorite evening newspaper. 


We insist upon being recognized as a group apart. 
For we prefer the Journal . . . and no other New York 
paper is like the Journal. That is why we are so 
definitely the Journal part of New York. 


It is an indispensable part; an essential to sales suc- 
cess. Yet it is a part which yields readily to persua- 
sion . . . through the Journal. 


AMERICA’S GREATEST EVENING NEWSPAPER 


NATICNALLY REPRESENTED BY HEARST INTERNATIONAL ADVERTISING SERVICES, RODNZY £. BOONE, GENERAL MANAGER 
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Oil Man Warns Against Port-of-Entry Legislation 


Decries Attempts to Split 
Nation’s Transport System 


Chicago, Oct. 4.—A warning 
against legislation that tends to 
make the nation’s transportation 
system a series of 
state units rather than a nation- 


wide one was issued by Baird H. | 
Markham, director of the Ameri- | 
com- | 


can Petroleum Industries 
mittee, to representatives from 11 
mid-western states at a meeting 
held Sept. 27 at the Stevens Hotel. 

He warned the delegates spe- 
cifically against port -of- entry 
laws similar to those of Kansas, 
and asserted that a general adop- 
tion of port-of-entry laws would 
definitely restrict the free flow of 
interstate commerce under which 
this country has prospered. 


Sponsored Meet 

The committee, with headquart- 
ers in New York, was sponsor of 
a three-day conference, Sept. 26, 
27 and 28, for the discussion of 
legislative and tax problems con- 
fronting the petroleum industry. 
Oil men from Illinois, Indiana, 
Iowa, Kansas, Michigan, Minne- 
sota, Missouri, Nebraska, North 
Dakota, South Dakota, and Wis- 
consin attended. 

In addition to the four states 
that now have port-of-entry laws, 
measures to establish such sta- 
tions were introduced unsuccess- 
fully in 14 other states during the 
past legislative session, Markham 
declared. He considers this indi- 
cates that there will be wholesale 
attempts to restrict the interstate 
movement of motor vehicles again 
when the legislatures next con- 
vene. 

The princtipal feature of these 
laws, he stated, is the establish- 
ment of stations on the main 
highways entering a given state 
at which trucks, and sometimes 
other motor vehicles, are sub- 
jected to inspection and taxation. 

“Experience has demonstrated,” 
he said, “that such laws cannot be 


Many Plan to Drive 


To ASI Exhibition 

Atlantic City, N. J., Oct. 4. 
While reduced round-trip railroad 
rates of a fare and one-third are 
being made available to all job- 
bers invited to attend the Auto- 
motive Service Industries show 
here Dec. 9 to 13, many report 
that they are planning to drive 
their own cars, 
This is true 
far away as 


of iobbers from as 
Texas as well as 
from cities in the South and 
Middle West. Local motor clubs 
as well as service stations with 
which jobbers have many con- 
tacts announce they will be glad 
to supply maps and to suggest 
routes, going and coming, which 
will include numerous points of 
interest along the way. 


independent | 





enforced properly without estab- 
lishing a port-of-entry on prac- 
tically every highway 
the state. These laws have proved 
disappointing both from an in- 
spection 
point.” 


features in actual operation: 
] Proper inspection requires 


held up from 20.to 30 minutes 
each time they cross the border 
into the state. 


Brake testing is one of the 

most important features of 
any inspection test, and yet brake 
testing equipment is too expensive 
to justify its use at from 50 to 
100 different stations throughout 
a state. The only alternative is 
to conduct braking tests on the 
highways, which creates a high- 
way hazard for other vehicles. 
. Finally, adequate inspection 

takes time and creates traffic 
congestion around the 
entry. 


“If inspection is deemed neces- | 


sary by any state administrator, 
let him use existing police 
powers,” Markham asserted. “In 
this way only transportation af- 
fected will be inspected and de- 
sired results should be obtained. 
There is no need whatsoever for 
legislation which unduly burdens 
everyone. The sole purpose is to 
eliminate the tax evader or law 
violator. Surely not all, nor even 
a majority, are in this class. 
Rules and regulations under police 


powers will afford proper check | 


to stop evasion. 


Fails to Produce 

“As a revenue producer, 
measure is also a failure,” he de- 
clared. “It has been found in 
Kansas that the cost of collecting 
the special taxes from _ out-of- 
state trucks has cost 160 per cent 
of the net receipts, and it ap- 
pears that ports-of-entry have re- 
duced the state’s gasoline tax 


revenue by encouraging trucks to | 
select routes that avoid the state | 


the incon- 
encountered 


in order to eliminate 
venience and taxes 
at the ports. 

“During the first year the port- 


of-entry law was in effect in 
Kansas, gasoline consumption in | 
that state did not increase as 


much as the average increase in 
the surrounding states woe 
such laws did not exist. Natural- 
lv this loss in gasoline consump- 
tion affects the state’s gasoline 
tax revenue adversely. 

“Because the law decreases the 
state’s potential gasoline tax reve- 
nue, and because the cost of en- 
forcing the law amounts to 160 
per cent of the net revenue de- 
rived from it, ports-of-entry obvi- 


Harry shows this year 


make it necessary tor you to 


make your selections now from 


our ample stock of 


BRITISH 
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entering | f 


and a taxation stand- | 


Markham cited three reasons | 
for the failure of the inspection | 


ports-of- | 


the | 


that out-of-state vehicles be | 


H. J. Cupper, eastern regional manager; C. 
vice-president and general sales manager, and R. M. 


| ously fail as revenue producers. 

| “Although superficial thought 
| might indicate that it is reason- 
able to tax out-of-state trucks be- 
| cause they contribute nothing to 
| the state, the practical working 
| of free transportation offsets this. 
The trucks of Kansas, 
ample, buy gasoline in Kansas; 
but when they go across the state 
they are using 
another state. 


| line into Missouri, 
that gasoline in 


a tax to Missouri on gasoline 
purchased there but used on the 
roads in Kansas. 

“While it is impossible to get 
complete equity between states 
and to equalize returns to the 
last penny, yet in general one off- 
sets the other, so that out-of-town 
trucks do contribute to the state 
in that way. Furthermore, they 
make substantial contributions to 
the state in the form of meals, 
lodging, repairs, and miscellane- 
ous purchases made by operators 
of the out-of-state vehicles. 





Bad Influence 

| “The most serious objection to | 
the general adoption of port-of- 
entry laws is their effect upon 
state reciprocity. It tends to 
make the states independent 
| units, rather than a part of a 
national whole. 
of-entry system spread to all} 
states, it would definitely restrict 
the free flow of —— under 
which this country has _ pros- 
pered.” 


‘Fatalities Gain 
Despite § Safety 
_ Inspection Work 


Oct. 4 (UTPS). 

Fatal automobile accidents in 
Virginia increased 50 per cent 
during the first six months of 
1935—-368, as compared to 246 dur- 
ing the same period in 1934 
J. T. Wadkins, safety engineer of 
the motor vehicle division, re- 
ported as the 
inspection period began through- 
out the state. 


The inspectors in the 1,000 of- 
ficial inspection stations were di- 
rected to pay especial attention 
to defective 
steering gears, 


Richmond, Va., 


now blamed for a 
maiority of accidents. Under the 
new law, every motor. vehicle 
in Virginia must be inspected 
during the next 30 days. In- 
spections are made without 
and, when defects are found, they 
are corrected at a regulated fee. 


The total number of accidents 
during the first six months of the 


Cana 


for ex-| 


Ww. 





OLDS EXECUTIVES were much in evidence at the recent Lansing meeting. Left to right these are: 


L. McCuen, president and general manager; D. E. Ralston, 
Shaw, assistant general sales manager, 


dian 7- Month Sales 


Well Above Last Year 


Montreal, Can., Oct. 4. ilies Te 


| mobile sales in Canada in the first 


Similarly, the Missouri trucks pay | 


seven months of this year have 
been materially higher than last 
year in practically all makes. Ex- 
ceptions are Buick, Hudson, 
Studebaker and three of the high- 
priced models. Ford holds a lead 


|over Chevrolet, whose sales are 


Should the port- | 


| 


more than twice that of Plymouth 
and the Chrysler group. 

The comparative figures for the 
first seven months of 1935 and 
1934 are as follows: 


Automobile Sales in Canada 





Passenger Cars: 1935 1934 
Ford 18,982 11,609 
Chevrolet mid : 78 
Plymouth 6,422 52 
Dodge 5,876 3 
Oldsmobil 4,189 2.040 
Pontiac 8,634 1,737 
Terraplane 1.843 ,585 
Chrvsler 1,492 1,305 
Studebaker 823 850 
Buick 779 1,714 
Ifudson 762 828 
De Soto 561 189 
Graham 550 504 
Packard 486 85 
Hupmobile 2 188 
Nash 226 165 
LaFayette 217 42 
Reo 113 86 
LaSalle 107 58 
Auburn 63 63 
Cadillac 57 75 
Pierce- Arrow 7 19 
Lincoln 6 10 

61,42 45,715 

Commercial Cars 
Ford 1,828 s 
Chevrolet 88 no 
International 1,405 74 
Dodue 00 ans 


G.M.4 62k 


— lista New Move 


second semi-annual | 


brakes and defective | 


cost | 


year was 4,862, as compared to} 
4,406 last year, and the number | 
of p2rsons injured was 3,121, as 
compared to 2.845. Property dam- | 
age was $399,929, as compared to | 
$478,767. 

Mr. Wadkins reported that most 
of the non-fatal accidents occur- | 
red at roadway intersections be- 
tween 5 and 6 p.m., with cars 


operating on an average estimated 
speed below 19 miles per hour. 
The fatal accidents were most 
| numerous between 7 and 8 p.m. 





To Check Accident Deaths 


Toronto, Can., Oct. 4.—Ontario 
drivers involved in fatal motor 
accidents will have their licenses 
suspended for 30 days and then 
will have to pass another opera- 
ting test before their permits are 
returned. Hon. T. B. McQuesten, 
Minister of Highways, announced 
here. 

The Minister, announcing this 
step was being taken to rid On- 
tario highways of drivers suffer- 
ing from “nerves” said drivers in- 
volved in serious but non-fatal 
accidents also will have their per- 


Too few lads around Jac 





mits suspended at the discretion 
of the Department of Highways. 
Such suspension was not to be 
“construed as a_ pre-judgment 
of the actions of the drivers nor 
any attempt to fix responsibility 
of the blame. It is simply a pre- 
cautionary measure,” the new 
ruling would not interfer with 
judgments of the court. but 
would be effective until court 
ee had been announced. 


Adolph H. Lichter Heads 
Hupp Auto Body Division 


Detroit, Oct. 4—Adolph H. 
Lichter, for many years an 

| authority on interiors, is now in 
charge of the 


body division of 
Hupmobile, it 
was said today 
by Vern R. 
Drum, president 
and general 
manager. 

In 1933 Lich- 
ter joined the 
French Citroen 
Co. Until this 
year has. been 
active incorpor- 
ating American 
methods in the building of Citroen 





Vy 


A. H. Lichter 


| bodies. 


From 1904 to 1911 Lichter was 
with Brewster. Other early ex- 
periences included Stevens - Dur- 
yea, and later the Rubay Co. of 
Cleveland. 

Later he was in charge of the 
body division of the Willys-Over- 
land Co., after which he joined 
the Joyce Manufacturing Co., 
where Lincoln and _ Chrysler 
bodies were finished. 

In 1925 Lichter joined the 
Chrysler organization as superin- 
tendent of the body division, 
which position he held until 1933. 


ais ead Bids 


St. Paul, Minn., Oct. 4.—Bids on 
road work costing approximately 
$300,000 are being opened today by 
the Minnesota highway department, 
N. W. Elsberg, state highway com- 


missioner, announced. 


AGE 22? 


k’s 


age have sufficient income 


to afford a new car. 


As yet, 


they haven’t come of buy- 


ing 


age. 


HE’S A POOR PROSPECT FOR A NEW CAR 

















th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


the 





Official Opening 

Coincident with the official opening of the new offices 
of Arthur Kudner, Inc., which has Buick, Fisher Body, | 
Goodyear and GM Institutional, in the International Bldg., 
Rockefeller Center, New York, Oct. 1, Arthur Kudner, 
president of the agency, announced the appointment of 
four vice-presidents. 

They include J. H. S. Ellis, copy chief; Edward J. Owens, | 
who has been Goodyear contact man; Charles F’. Gannon, 
radio chief; and Samuel D. Fuson,¢————— 
director of public relations. H.| and Mike.” Pa is short for papers, 
F. Douglas was named office ad-| Ma is short for magazines and 
ministrator.| Mike is short for microphones. 
All these men! With that to go on, you ought to 
have been asso-| be able to figure it out pretty well 
ciated with Kud- yourself. 
ner for many | 


eranch offices: Erwin, Wasey Appoints 

are located in New officers and executives of 
the New Center ie 
Bidg., Detroit, 
and the Albee 
Bldg., Washing- 
ton. The De-| 
troit office is 
under the direc- 
tion of Robert Copeland, and the 
Washington office is managed by | 
Frank Getty. 











S. D. Fuson 


WHEN THE 


Violin Signed Up , 

A new all-star Chevrolet pro- 
gram featuring Rubinoff and his 
violin, with his 30-piece orchestra, 
Virginia Rae, soprano, Jan Peerce, 
tenor, and Graham McNamee will 
be heard over an NBC-WEAF 
network each Saturday, starting 
Oct. 19, at 9:00 p.m. EST. This | 
will be the first time Rubinoff 
has been starred in his own right. 


Climbing Up 

An analysis from the National 
Broadcasting Co. on the average 
expenditures over NBC networks 
for the first seven months of 1934 
and 1935 reveals that the auto- 
motive industry has climbed from 
fifth place in 1934 to fourth this Th 
year. Lubricants and petroleum i 
held third place both years. Ns i 






Stooges and Myth 

Phil Baker and his two stooges, 
the triple-threat of radio, are spon- 
soring a mythical automobile trip 
across the country. They started 
last week and are due in Detroit 
this Sunday from 7:30 to 8:30, 
EST, over the Columbia network. | 
Gulf Refining Co. is the sponsor. 

Two female hecklers have been 
added to the program, along with 
soloists, a septette and Hal Kemp 
and his orchestra. 


comething I 






% 





Paradise for Plymouth 

A publicity man’s paradise is 
the special Plymouth section of 
the Evansville Press, Sept. 29. It 
is to commemorate the opening of 
the Evansville Plymouth assem- 
bly plant Oct. 23. 

The 12-page section features 
rise-to-the-top stories of Chrysler 
officials, descriptions of plant op- 
erations and plenty of pictures. 

Plymouth is mailing it to every 
automobile editor in the country. 





Too Busy to Argue 
A few weeks ago, newspaper 
headlines something like this ap- 
peared: “Radio Advertising Drops 
Off 70 Per Cent in 1934.” The 
American Newspaper Publishers’ 
Assn. (ANPA) was the inspira- 
tion for these stories, and re- 
ported that some 400 out of 600 
radio advertisers had dropped 
from the air. More than that, 
the ANPA said, they were still 
steadily slipping away and radio 
is pretty extensive, anyway. 
Radio stations didn’t pay a 
whole lot of attention to this. 
They were, they claim, too busy 
with new schedules for the busiest 
season they’ve ever had. But Co- 
lumbia took a little time out to 
run off a five-minute scrip in an- 
swer to the hecklers. It’s a good 
answer and from where we stand 
it looks as though both news- 
papers and radio have their own 
particular advantages. 
The skit is called “Pa and Ma 











A 


iM 
fer 


“As smooth a 
Scotch as ever 
was givena 
passport to 


America.’ 


1, are the following: 

L. R. Wasey, president; oO. B. 
Winters, executive vice-president 
and secretary; Howard D. Wil- 
liams, vice-president and general 
manager; Paul E. Newman, vice- 
president and art director; A. G. 


| Van Utt, treasurer and assistant 


secretary. 


J. W. Sturdivant and T. N.| 


Tveter, media directors; Lewis R. 
Amis, radio director; M. L. 
Prindle, research director; H. L. 
Brockway, production § director; 
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Erwin, Wasey & Co., named Oct.’ E. Johnson is now with the Chi- 
| cago office of John B. Woodward, 





25 


Inc., newspaper representatives.| has joined Roche, Williams 
He was at one time in its De-| Cunnyngham, Chicago. 


troit office and later with the| James D. Shouse has joined the 
which | Stack-Goble Advertising Agency, 


New York Times, 
He was formerly with 


Woodward is national advertising | Chicago. 
. F. E. Dug- | Columbia Broadcasting System. 


representative. 


WHY NOT IGNORE MR. DUFFY 





gan, account executive of Freder- 
ick & Mitchell, which is dissolving, 


AN ges a ANA ‘i 
x ou there by man: ; 


Innes Harris, publicity director. 


Changes 


Daniel Prevost, former gravure 
advertising manager of the New 
York Herald Tribune, 
tional advertising manager. Helen 
Leavitt, assistant 


tising manager 


Smith & Ross, 


is now na- 


general adver- 
under George 
| Auer, is assistant advertising di- 
rector... .C. L. Reely has joined 
the Cleveland office of Fuller & 
account 
executive. He was formerly mer- 
chandising director of the Mans- 


field Tire & Rubber Co... . P.O. 


AGE 62? 


| Too many men around Mr. 
Duffy’s age have to conserve 
their earnings against sick- 
ness and old age. Most of 
them have passed their buy- 
ing age. 
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That’s when today’s stock 
of MARTIN’S V.V.O. Scotch 
was laid away to age 


IN business and in social life, the 1936-model host is 
serving MARTIN’S 'V.V.O. SCOTCH. 


WHY? Because it’s not just the legal five, but a full 
ten years old. Because it’s made by James Martin & 
Co., Ltd., of Leith, Scotland; imported and distributed 
by the 102~year old house of McKesson & Robbins, 
Inc.; sold only by reputable dealers. 


Here’s a Scotch.you know must.be good. And it’s as 
easy on your pocketbook as it is pleasant to your palate! 






MCKESSON & ROBBINS, Inc. 
“Quality Since 1833” 
Phone CHelsea 3-8510 


111 Eighth Avenue New York City 












SCOTCH, WHISK Y 
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Detroit, Oct. 4.—The seven 


month passenger car registrations | 
published in the Sept. 25 issue of | crease of only 30.8 per cent al-| 


Automotive Daily News confirm 
ADN’s prediction that the great- 
est sale of new cars in 1935 would 
be made in farm states rather 
than in industrial areas. The pre- 
diction, made early in the year, 
was based on pent-up rural buy- 
ing power; the need for new cars 
to replace those seven to 10 years 
old in farm areas and the in- 
creased rural buying power cre- 
ated by AAA _ payments. to 
farmers. 


East Shows Up 


The July figures for seven 
months show that, from a stand- 


point of volume, the East North | 


Central States lead with a total of 
462,664 for the year so far or an 
increase of 55.2 per cent over the 
1934 figures. In this group Indi- 
ana leads with an increase of 82 
per cent followed by Wisconsin 
with 79 per cert, Illinois with 68 
per cent and Ohio and Michigan 
with 40 and 38 per cent. 


Contrasted with these figures, the 


YOU SELL SAFETY GLASS... 


Sell 
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Farm States Lead the Field in New Car Sales 


Registrations Confirm ADN’s if 
Prediction of Prosperity [ ~ 


| middle Atlantic States generally 
considered industrial, show an in- 
tnough the volume for the group 
|} is 342,607. New York shows a 
gain of 28 per cent, Pennsylvania 
32 per cent and New Jersey 30 
per cent. Comparing the popula- 
tion of this group which is often 
used as a sales potential, with 
that of the East North Central 
| group it will be seen that buying 
| power has become a factor as the 
| 462,664 registrations of the com- 


bined states of Illinois, Michigan, | 
Wisconsin, Indiana and Ohio top| 


|the Middle Atlantic group by 
| 120,057 cars. Early returns on 
truck registrations for July re- 
| flects a similar contrast in pur- 
chasing power of the western 
states. 

While the volume of car regis- 
trations in the West North Cen- 
tral States is not so conspicuous, 
the farm and cattle states rate 
high in registration increases over 
last year. The combined increase 
| for this year for the group is 50.9 
| with South Dakota leading off 
'with an advance of 111 per cent, 





LifeGuard Tubes 
too! 


7 will be thanked by many 


of your customers if you re- 
mind them to escape the risks 
of blowouts by using Goodyear 
Life Guard* Tubes. 


You can arrange easily to deliver 
your cars so equipped — and 
pocket an extra profit! 


Safety glass, safety bodies—you 
know their appeal and how easily 
they sell, because people are 
safety conscious today. 


Equally important, equally sal- 
able are safety tubes—as accident 
preventives. No tire is proof 
against blowout —and a rear tire 


A How LIFE GUARD®* Tube looks inside tire 
one inside the other and joined at the base 


vaive 


blowout at high speed is as dan- 
gerous as a burst front tire. 


Only Goodyear builds Life Guard* 
Tubes — but they fit all makes of 
tires. Tires so protected look the 
same, steer the same, ride the 
same and inflate through a single 
valve. 


Start to mention Goodyear Life- 
Guard* Tubes—see how easy it 
is to sell them, make extra profits 
and better friends of your cus- 
tomers. 


Just speak to the Goodyear man 
or write Goodyear, Akron, Ohio, 
or Los Angeles, California, for all 
information. 


it is actually two tubes 


inflated through a single 


B When a blowout releases air in outer tube, air remains in inside fabric 
tube to hold up the tire until driver can slow down and stop safely 


For passenger cars, trucks, buses 


* LIFE GUARD Js a trade-mark of The Goodyear Tire & Rubber 
Company, Inc., and is protected by patents applied for 


DETROIT ZONE MEN were 


among those who lo oked over the new 1936 Oldsmobile line while at- 


tending the Olds convention at the Lansing, Mich., plant. Here is a group gathered in front of the 


Oldsmobile building. 


| Iowa 80 per cent, Minnesota 78 
Kansas 52 per cent. | 


per cent, 
Missouri, which has been show- 
ing some remarkable increases, 
shows a drop to 37 per cent. 

The increase of 55.2 per cent 
for the Mountain States does not 
represent any considerable volume 
but it shows that buying power 
is on the increase over 1934. Mon- 


per cent over last year. Arizona 
and Utah have bought 60 per cent 
more cars, Wyoming 50 per cent, 


| New Mexico jumped 40 per cent 


while Colorado, usually higher up 
in buying ability, has dropped to 


| an increase of only 30 per cent. 


Pacific Area 


Out on the coast the Pacific 


States have a combined increase 
of 68 per cent made up of Cali- 
fornia with a total for the seven 
months amounting to 117,899 cars 
or 313 per cent of the total new 
cars registered on the coast for 
the year. The volume in Oregon 
however represents a gain of 80 


New Plant Unit 


Kokomo, Ind., Oct. 4.—Location of 
a unit of the Metal Specialty Co. of 
Cincinnati, O., in buildings formerly 
occupied by the Haynes Motor Co. 
here is announced by officials. 

Manufacture of stamped metal 
products for radios, automobiles and 
other lines of trade will be started 
within three weeks, it was said. 
The plant will employ 100 men. 


| Middle Atlantic 
tana and Idaho have gained 92) 





per cent over last year and Wash- | 
ington with better conditions nae | 
gained 60 per cent. The actual | 
in California regardless ; 
| 
| 


gain 
the volume is 69 per cent over 
the 1934 figures. 


By state groups the volume 
position is as follows: 
East North Central 462,664 
342,607 
West North Central 210,885 
South Atlantic 
Pacific States 
West South Central 
New England 
East South Central 


Mountain States 


1,747,135 


By volume of new cars for 1935 
the leading states are: 


Pennsylvania 
Illinois 
California 
Ohio 
Michigan 
Texas 
Indiana 
Massachusetts 
New Jersey 
Missouri 
Wisconsin 

Checking the month by month 
new car registrations, as reported 
in ADN the statistics for 1935 
show an interesting seasonal de- 
cline in the increases over 1934. 
While the industry increase over 
1934 shows approximately a gain 


of 56 per cent in business, Janu- 
ary registrations showed a gain 
of 123 per cent over January 1934. 
February due to delays in produc- 
tion the increase dropped to 78.8 

March slipped to 50.8 per cent 
and in April, the peak month of 
the year with a total of 319,652 
registrations as compared with 
the figures for April 1934, showed 
a total gain for the industry of 43 
per cent. In May, with the figures 
reaching 293,201 the second larg- 
est month for 1935, the gain over 


| the same month last year was 33.2 


per cent. June dropped to 25.2 
per cent. July was the third best 
month with a total of 285,195 but 
the per cent of gain dropped 
to 24.5 per cent. August again 
shows a seasonal decline as the 
36 states report gives a total 
of 160,550 with an_ increase 
of 238 per cent. The general 
average increase for the seven 
months indicate that the indus- 
try’s gain over 1934 will undoubt- 
edly be in the neighborhood of 50 
per cent. 


Albert B. Klise 


Grand Rapids, Mich, Oct. 4.— 
Albert B. Klise, 72, died unexpected- 
ly at his home in East Grand Rapids 
last week. Mr. Klise became inter- 
ested in the Blackmer Rotary Pump 
Co., in 1912. After 1925, he became 
sole possessor. He was prominent 
in Michigan business circles as @ 
banker and a lumberman. 


But You CAN'T Ignore 
THESE LEADING AMERICANS 


Yes, here is your market for new car sales— 
young men and women in their 30s and 40s. 
aper for reaching this active 


And here is your 


age group—the Chicago American. 


market, is what 


No other is—Advertise. 


paper in Chicago has so large a coneentrated 


following among men and women of buying 
age. These are The Leading Americans in 
today’s market. They have money to buy cars. 
Better still, they have the inclination, too. 
Largest evening circulation, more home circu- 


automobile manufacturer. 


lation, more coverage of the active new car 


the American offers every 
A word to the wise 


CHICAGO AMERICAN 
e+e good newspaper 


NATIONAL REPRESENTATIVER GEARST INTERNATIONAL ADVERTISING SERVICE 
Rete Bem Rewer eNews 


eS ae Oe ee 8 
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Wisconsin Passes Bill Regulating Financing 


State Bank Commission 
To License, Regulate 


Madison, Wis., Oct. 4.— Strict 
regulation of motor vehicles fi- 
nance companies engaged in re- 
tail installment sales contracts, 
including automobiles, and licen- 
sing of such concerns and motor 
vehicle salesmen and dealers on 
and after Jan. 1, 1935, is provided 


for in the new statute signed re- | 


cently by Gov. Philip F. LaFol- 
lette. 


The new act places the regu- 


lation and licensing in the hands | 
of the state banking commission, | 
which also has authority to regu- | 


late the small loans’ business and 
to fix the interest rates. It is the 
result of the investigation of all 
finance companies which was 
conducted by a joint legislative 
interim committee of the 1933 
legislative session and was spon- 


sored by Sen. Carroll and Sen. 
Ingram, who were the _ senate 
representatives. 

Set Fees 


It applies to all persons or con- | 
by | 


cerns engaged in acquiring, 
purchase or by loan with security, 
of all retail installment contracts 
from sellers, including motor 
vehicle dealers who partake of 


any sales contract for a period | 


to exceed 30 days. The fees will 
be: 

Dealers, $2 for each office or 
branch or agent. 

Salesmen, $1. 

Sales finance companies, $25 on 
gross sales of $25,000 or less; $50 
on all between that amount and 
$100,000; $15 additional for all 
sales between $100,000 and $500,- 
000; $10 additional for all sales 
between $500,000 and $1,000,000, 
and $5 on each $100,000 in excess 
of $1,000,000. 

May Ask Bonds 

All licenses will be based on 
the calendar year, and the bank- 
ing commission may require any 
licensee to furnish and maintain 
a surety bond up to $5,000 to make 
certain that all provisions of the 
act will be complied with. 

The commission is given broad 


COMING 





SEPTEMBER 

26-26-—-White Sulphur Springs, W. Va. Na- 
tional Assn. of Sales Finance Compa- 
nies Meeting. 

38-Oct. 4—Chicage. Annual Meeting, American 
Society for Metals. 

30-Oct. 4—Chicage. American Welding Society, 
15th Annual Fall Meeting. Palmer 
House. 

OCTOBER 
3-4—Chicago. National Battery Mfrs. Assn. 

Convention. Sherman Hotel. 

8-13—Paris, France, French Automobile Show. 

10—Chicage. Society of Automotive Engi- 

neers. Transportation Meeting. Palmer 
House. 

11-12—Chicage. 

14-15—Chicago. American Trucking Assn. 
nual Convention. 

14-18—Louisville, Ky. National Safety Council. 
24th Annual Safety Congress. 

§7-20—London, Eng. 29th International Auto- 
mobile Exposition. Olympia. 

21-25—New York. Third Annual Industrial 
Material Exhibit. Hotel Astor. 

24-25—New Orleans, La. National Assn. of 
Motor Bus Operators. Annual Meeting 

27-30—Atiantic City, N. J. Assn. of National 


SAE Tractor and Power Meet. 
An- 


Advertisers. 26th Annual Meeting. 
© 80-31, Nov. !-2—Newark, N. J. Commercial 
Vehicle Bhow. 
NOVEMBER 
2-9—New York City. National Automobile 


Show. Grand Central Palace. 


2-9—Los Angeles. Auto Show. 
2-9—San Francisco. Auto Show. Civic 
Auditorium. 


2-9—Baitimore, Md. Auto Show. Fifth 
Regiment Armory. 

2-9—Washingtes, D. C. Auto Show. 

3-4—Chicago. National Battery Mfrs. Assn. 
Convention. Sherman Hotel. 

4—New Yerk. Society of Automotive En- 

gineers. Annua! Dinner. 

4-6—New York. National Tire Dealers Asan. 
National Convention. 

6-15—Columbus, 0, Auto Show, 
Grounds. 

6-16—Buffalo, NW. Y. Buffalo Automotive Trade 
Assn. Sth Annual Show. 

6-16—Newark, N. J. Auto Show. 

8-16—Detreit. Auto Bhow. 


State Fair 








regulatory powers as well as the 
| right to revoke licenses. While no 
| specific interest rate limit is pre- 
| scribed the act states that a li- 
cense may be revoked if more 
than 15 per cent interest is charged 
a year. The belief is that this 
| will give the commission the right 
to determine interest rates. The 
|law also prescribes fair trade 
| practices and prohibits automo- 
bile manufacturers, distributors or 
wholesalers from coercing re- 
tailers to assign any installment 
sales contract to a specified sales 
finance company. 

Violation of this provision of 





| 


exceeding $10,000 or not more than 
one year in jail, while violators of 
the licensing provisions of the 
act are subject to a fine not ex- 
ceeding $500 or 90 days in jail. 


Stewart-Warner Sales 
Hold at High Levels 


substantially 
Jos. E. Otis jr., 
| today. 

For the Sept. quarter to date 
sales are approximately 25 per 
cent ahead of the corresponding 
period in 1934, and for the year 
ito date are approximately 20 per 
cent ahead of 1934. 

Recession in sales during the 
summer months was somewhat 
less than seasonal, and with the 
continued economies of operation 
which have been effected the 
second quarter is expected to 
show a sizable profit as com- 
pared to net income of $25,523 in 
the third quarter of 1934. 

The balance sheet of the com- 
pany continues to show a strong 
financial position, with a working 
capital ratio of better than 5 to 1 
at Aug. 31, 1935, and with cash on 
hand in excess of two and three- 
quarter million dollars. 





EVENTS 


9-16—Terente, Can. National Motor Show of 
Canada, under auspices Canadian Na- 
tional Automobile Chamber of Com- 
merce. 

8-16—Indlanapolis, Ind. Indianspolis Auto 
Show, Manufacturers Bidg., State Fair 
Ground. 

§-16—Portiand, Me. Auto Show. 

10-16—Ciacinnati, 0. Automobile Dealers’ Assn. 
Automobile Show. Held in Musie Hall. 

10-16-—-St. Louls, Mo. Automobile Show. 

11-16—Breoklyn, N. Y. Auto Show. 

11-14—Los Angeles. American Petroleum In- 


stitute, 16th Annual Meeting. Bilt- 
more Hotel. 
11-16—Pittsburgh, Pa. Auto Show. Motor 


Square Garden. 

11-16—Omaha, Neb. Automobile Show. Omaha 
City Auditorium. 

11-16—Philadelphia. Auto Show. 

11-17—Asbury Park, N. J. Monmouth County 
Automobile and Truck Show. New 
Casino. 

15-21—Toledo, 0. Auto Show, Convention Hall 
and Civic Auditorium. 

16-23—Hartford, Conn. 

16-30—Chicago. Auto Show. 

18-23—Eimira, N. Y. Auto Show, N. Y. State 
Armory. 

18-23—Des Moines, ta. Auto Show. 

18-23—Rochester, N. Y. Auto Show. 

18-23——-Syracuse, N. Y. Auto Show. 


Auto Show. 


18-24—Nashville, Tenn. Auto Show. Hippo- 
drome ° 

23-30—Cleveland, 0. Automobile Show. 

23-30—Montreal, Can. National Motor Show 


of Eastern Canada. 
23-30—Minneapolis, Minn, 
Armory. 
25-30—Springfield, Mass. Auto Show. Municipal 
Auditorium. 
30-Dec. 6—Kansas City, Mo. 


Auto Show, New 


Auto Show. 


30-Dec. 7—Milwaukee, 
Show. 


Wis. Milwaukee Auto 


DECEMBER 
1-3—New Orleans, La. Automobile Show. 
Municipal Auditorium. 
1-4—Birmingham, Ala. Auto Show. 
2-7—Globe, Ariz. Auto Show. 
2-8—Seattie, Wash. Auto Show. 
7-8—Atlantic City, N. J. Automotive Booster 
Clubs International. Anrmual Meeting. 
Hotel Madison. 
9-13—Atlantio City, N. J. Automotive Service 
Industries Shew. 


JANUARY 


6-1!—@rand Rapids. Mich. Auto Show. 
13-17—Detreit. SAE Annual Meet. 


the act is subject to a fine not} 


| Chicago, Oct. 4.—Sales of the 
Stewart-Warner Corp. and _ its 
| subsidiaries continue at a level | 


in excess of 1934, | 
president, stated 











acai Business 


Seen from Ford Plans 
Memphis, Tenn., Oct. 4.—W. F. 
Duckworth, 
manager of Ford Motor Co., pre- 
dicted that Memphis and the mid- 
south would enjoy a very gen- 


erous share of the increased busi- | 


ness expected to result from ex- 
panded sales and manufacturing 
program to be announced soon. 
He has just returned from Detroit 
where he was given Memphis 
plans in the 1936 program. The 
local plant with its force of 1,500 
to 2,000 employes and a payroll of 
approximately $275,000 monthly 
will remain in production. The 
plant was re-opened last March 
as an assembly branch. 

Duckworth spent 10 days at the 
River Rouge plant with 34 other 
branch managers from all parts 
of the country. 


Memphis branch | 








Delco Tikes Over Plant 
To Add 124,000 Sq. Ft. 


Dayton, O., Oct. 4.—Advance- 
ment of Delco Products Corp., 
division of General Motors has 
developed to the point where its 
manufacturing facilities here will 
overflow into the old Day Fan 
Radio plant, Frank H. Prescott, 
president and general manager, 
has announced. 

The Day Fan plant will add 
124,000 square feet of floor space 
to Delco’s manufacturing activi- 
ties and henceforth will be known 
as Delco Products, plant No. 2, 
Prescott said. 

Repair crews have been organ- 
ized to put the plant in tip-top 
shape from a repair standpoint, 
and necessary manufacturing 
equipment will be placed within 
a few weeks, he stated. Date for 


the definite beginning of manu- 
facturing activity has not yet 
been set. 

The new plant, he said, will re- 
lieve congestion in the over- 
crowded shock absorber and elec- 
tric motor manufacturing 
buildings of plant No. 1 on East 
First St. A large part of the 
employes and equipment will be 
transferred from the main plant. 

The plant, owned by General 
Motors, has not been in use for 
several years, except this year 
when Frigidaire and Inland, other 
Dayton divisions of GM, used it 
to warehouse products built dur- 
ing the winter months in line with 
their winter employment stabili- 
zation activity. 





You need a Hew Model Schedules - 


me to do the best possible job of selling your new model cars in Baltimore. 
Times have changed. Reading habits have changed. Baltimore has gone News- 


Post in a big way—and it will pay you to go the same way if you want the most 
for your advertising dollars. We don’t like to make comparisons, BUT: Put the 
bulk of your Baltimore appropriation into the News-Post and you can tell your 


new model story to more people, tell ’em oftener, tell ’°em in bigger space—for the 


same money! In fact, through this one evening newspaper, you can reach the vast 
majority of your Baltimore prospects: 170,062 (or 84.6%) of the families in the 
ABC city zone, plus 30,997 in the surrounding territory—all for 35c a line. Let’s 


get ’em rolling. Step up your News-Post schedule and step up your Baltimore sales. 


BALTIMORE 









A market of a million people can buy a lot of cars—that’s BALTIMORE 





POST 


Represented Nationally by 
HEARST INTERNATIONAL 
ADVERTISING SERVICE 
Rodney E. Boone, 
General Manager 
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Farm Buying Boosts Up True 


Rural Regions 


Eastern Industrial Areas | 


Detroit, Oct. 4.— Commercial | 
car registration for the first 
seven months of 1935 continue to 
show increases in the agricultural 
states compared to those in in- 
dustrial sections. While the total 


registrations of the agricultural 
states two months ago showed 


that increases for 1935 as com- 
pared with 1934 were beginning 
to lead those of the industrial 
states, the seven months’ figures 
show that only New York has a 
position among the first 12. Ohio, 
Massachusetts, Pennsylvania, and 
New Jersey have dropped out of 
the list of the leaders and Wis- 
consin, Minnesota, Tennessee, 
North Carolina, Georgia and Mis- 
souri have come up into the 
first 12. 

With this change in commercial 
car registration, the truck indus- | 
try has also shown a change as 
the lighter commercial vehicles 
appear to be supplanting the 
heavier truck types. The half- 
ton pick-up jobs have registered 
38 per cent of the total sales and 
is up about 6 per cent while the 
one and one-half-ton jobs have | 
increased from 52 per cent to 56 | 
per cent. A large portion of the 
sales in this class have been the 
truck tractor jobs with trailers 
hauling larger loads than the 


Wisconsin Exposition 


To draw 150,000 Gate 
Milwaukee, Wis., Oct. 4.— Al- 
though no automobiles will be on 
display, men prominent in the 
automotive industry in the state 
are taking an active part in the 
Milwaukee and Wisconsin Exposi- 
tion to be held Nov. 16 and 24 in 
the Milwaukee Auditorium. 

The exposition is sponsored by 
the Milwaukee Assn. of Commerce 
and managed and directed by a 
group of businessmen who are 
leaders in their respective enter- 
prises in the city and state. Auto- 
mobile accessories will be on dis- 
plays at the show which promises 
to draw over 150,000 people. 

J. M. McLaughlin, vice-presi- 
dent, Wadhams Oil Co., is one of 
the vice-presidents of the exposi- | 
tion and Julius P. Heil, president, | 
The Heil Co., a director. 


ENNSYLVANIA 
AIRLINES 


AND TRANSPORT COMPANY 


Fly 


CLEVELAND 
AKRON 
PITTSBURGH 
WASHINGTON 
NEW YORK 














ALL METAL BOEINGS 


Years Airline 
Operating Experience 


3 


75,000 Air Travelers Can’t Be 
Wrong 





DEPARTING DETROIT: 
A. M.—7:50, 10:45 
P. M.—1:50, 4:10, 5:30, 6:45, 8:35 





For Reservations 
Phone 


PINGREE 6600 


ee ma 


Outstrip 


regular truck 
two and one-half tons to the five- 
ton jobs. The trucks rating over 
one and one-half tons have 
dropped to a total of only 6 per 
cent of the total registrations. In 
the list of makes of trucks it is 
noted that the four leaders in 
volume have been contributing 
registrations to the extent of 50 
per cent under one-ton and 50 
per cent one and one-half tons. 
The 12 states showing the 
greatest increases in registrations 
over 1934 as of the 
first seven months are: 


Pct. Volume 

States Increase Increase 
CONTOPRIG 2.46000 54 5,947 
ERY sy. Gca'e aren 4.8. 34 4,941 
CO eee 43 4,371 
MI nacxdesavuee 66 4,181 
New York........ 20 3,816 
Wisconsin ........ 58 2,925 
Minnesota ........ 58 2,795 
Tennessee ........ 72 2,396 
North Carolina.... 39 2,281 
oo” SAP rer 48 2,274 
Michigan .. . 22 2,185 
i : rere 26 2,138 


The total average increase for 
these states is 44 per cent over 
1934 and the total increase in per 
cent for all states is 31.8. 

The volume for the first 12} 
states shows an interesting) 
change in position for both the 


units rating from | 


end of the} 





industrial and the agricultural 
states, as follows: 

1935 

State Volume Position 

New York...... 23,317 1 
lee 19,367 2 
Pennsylvania .. 17,462 3 
California ..... 17,038 4 
eee 14,462 5 
Ds Sine win ack 13,523 6 
Michigan ...... 12,167 ¥ 
ee 10,493 8 
i 10,302 9 
Massachusetts.. 90,112 10 
New Jersey..... 8,269 11 

8,021 12 


North Carolina. 










STATES 









Delaware 35 | 

34 | 

South Carolina 35 | 

341 

Wisconsin 351 

341 

Total, 3 States 351 
for September °34 





READY FOR THE WAR CR 


attending the Pontiac sales conference last week. 





Y are these happy Pontiac men 
A. A. Klein, man- 
ager of the central region (Detroit), is bareheaded, Around him are 
zone managers from the region, 


Minnesota Will Teach 
Safety in Its Schools 


St. Paul, Minn., Oct. 4.—Prep-| Amidon declared, “are not to set 


aration of safety education ma- | 
terial for inclusion in the curri- | 


cula of all public schools in 


Minnesota will be started imme- | 


diately by the state department of 


| education, Paul S. Amidon, com- 


missioner, announced today. 
Amidon said that the prepara- 
tion of study material and its 
inclusion in curriculas will require 
months, and possibly one or two 
years, as curriculas in most 
schools are prepared at least a 
year in advance. It is expected 
that the special session of the 
state legislature, meeting late this 


year, will be asked to appropriate | 


funds for this purpose. 

“Many schools now include some 
sort of safety education,” Amidon 
said. “However, the work is not 
universal in the state and needs 
to be co-ordinated and improved. 


“Our present tentative plans,” 


separate course in safety 
education, but to incorporate it 
into social science courses such 
as civics and government, provid- 
ing for study of traffic rules for 
pedestrian and motorists, home 
safety rules and the social effects 
of accidents. 


“Then in the junior high schools, 
the safety work would be included 
in the general science courses, 
with the emphasis on the mechan- 
ical features. Students would 
study the mechanics of motors 
and the mechanical factors in- 
volved in safety and accidents. 


“In high school, more attention 
would be paid to the social and 
psychological factors and students 
would study the traffic problem 
as they study the crime problem. 
If possible, we also would like to 
provide actual courses in driving 
an automobile properly.” 


up a 





| 


k Registrations 


Ohio Dealers 
Close 3rd Annual 
Columbus Meet 


Columbus, O., Oct. 4.—The third 
annual convention of the Ohio 


| Automotive Assn. closed here Oct. 


| H. 


2, climaxing a two-day meeting 
of the organization. 

With over 250 members in at- 
tendance the convention was of- 
ficially opened Tuesday by F, W. 
A. Vesper, president of the NADA. 

There followed short talks by 
automotive leaders, including Roy 
Faulkner, president, the Au- 
burn Automobile Co.; Paul Hoff- 
man, president, Studebaker Corp.; 
Harry G. Moock, vice-president, 
charge of sales, Plymouth Motor 
Car Corp.; A. R. Sandt, United 
Motor Service, Inc., and J. W. Di- 
neen, director sales and service 
section, General Motors Corp. 

Election of officers and the an- 
nual OAA banquet in the Neil 
House ballroom closed the first 
days activities. Mayor Henry 
Worley officially welcomed the 
organization to the city in the 
only address of the evening. As 
a result of the election, Frank 
Santrey, Nash distributor of Cin- 
cinnati, was named new presi- 
dent, succeeding O. C. Belt, of 
Columbus. Frank C. Just, Akron, 
was named first vice-president 
and also appointed maintenance 
divisional representative of the 
OAA, and Earl Baldwin, of the 
Automotive Parts Co., Columbus, 
second vice-president and whole- 
sale divisional representative of 
the OAA. Earl R. Seagar, Penn- 
sylvania Rubber Supply Co., Cleve- 
land branch, was re-elected treas- 
urer, as was Glenn M. Daily, Co- 
lumbus, to the position of secre- 
tary and business manager; Ern- 
est Dowd, of Dowd-Feder Co., 
Cleveland, was made chairman of 
a committee appointed to study 
and make a report on industrial 
compensation rates. 


NEW PASSENGER CAR REGISTRA 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and 
Metropolitan New York area which are compiled by Sherlock & Arnold 
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34] 3529) 1381! 11527! 34295) 507321 61986] 236] 622221 6453) 672| 63501! 782] 8916) 9612] 89936 
May ’351° 5217| 2957) 20092) 43713) 71979] 93467| 213) 93680] 7082; 549) 59209) 1593) 17930) 16058|102421 
a wee 1457) 9058] 33291] 47519] 68051! 223] 68274] 5310) 683) 57795) 962| 9331] 9237] 83318 
June ’35| 4778, 2917| 18693) 40263) 66651] 83273) 159] 834321 6758! 529) 66054! 1403] 16421) 14978/106143 
34] 3228! 1146) 9220) 34118] 47712] 64405] 175! 645801 8309| 499] 64580|  762/ 9190] 9031) 92371 
July ’°35| 4542! 3057) 18951| 40674| 67224] 83203! 129| 83332 6700! 457| 71226| 1101| 15632| 15208/110324 
341 3257 1372! 10031! 38289] 529491 63205] 160) 63365 7951| 400] 67026 593] 9197| 8618] 93785 
August 35 3443| 2468! 14888] 32147| 52946] 61590] 133| 61723 4717| 314! 68281| 1056) 11839| 11906) 98113 
" "34 2922) 1335] 8420] 33107] 45784] 54112] 203] 54815 5808] 309] 55507 446| 8524) 6602] 77196 
Total, 3 States "35 62) 52) 278 736| 1128 1741 1; 1742 90} 9| 2098 18 260 310! 2785 
for September 84 76| 29| 169 843] 1117 1387 1} 1388 152] 2| 1578) 10 227 216] 2185 
Total to Date 35] 32099] 19837|131040|286614|469590 | 635002| 1197/636199 | 45583) 3445/453769| 7823 oaeeal aacal 721339 
84 19309| 8370} 680321281224 326935 | 413984 1425|415409 |] 44888] 3646/392857| 3809] 52203] 57144/554637 





Washington, Oct. 4—New 
Deal legislation is to be put under 
the microscope of the industrial 
and business interests of the na- 
tion in a systematic manner. The 
board of directors of the Cham- 
ber of Commerce of the United 
States, meeting here, has author- 
ized a referendum of its 1,500 
member organization to obtain 
their views on recent trends in 
Federal legislation. 

The Chamber will place before 
its membership for vote the re- 
port of a special committee 
headed by John W. O'Leary, of 
Chicago, on the tendency toward 
centralization of power in the 
Federal Government. The refer- 
endum will seek to determine 
whether industrial and business 
leaders approve or disapprove the 
trends described. 


Encroach on States 


committee reached the 


The 


conclusion that there “is a steady | 


endeavor to replace with Federal 
jurisdiction the jurisdiction of the 
States over matters heretofore 
considered as belonging solely in 
the field of State and local self- 
government.” This trend, the 
committee adds, “appears and re- 
appears in so many enactments 
dealing with diverse subjects, and 
when frustrated in one form so 


persistently is renewed in another | 


form, that the trend assumes the 
character of a concerted policy.” 


“Instances of such Federal leg- | 


islation,” the committee reports, 
“began in a period of emergency. 
In this period, as in all like pe- 
riods, there was acquiescence in 
measures which at any other time 
would have been challenged. 
this acquiescence * * * 


appears that advantage has been | 


taken to consolidate a movement 
in Federal legislation which, with 
the decrease of emergency factors, 


Of | 
it now | 
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U.S. Chamber of Commerce to Poll New Deal Laws 


Will Query 1,500 Members 
To Obtain Their Views 


is evidently being 
rather than moderated.” 


The extension of Federal power | 


already attempted has _ brought 


other trends, the committee says, | 


including: 

“Exercise of the spending power 
without regard to revenues, for 
purposes within the powers of 
neither Federal nor State govern- 
ments, and on a scale that bring 
to. every business and to every 
individual 
from a 
budget; 

Output Regulation 

“Extension of competition by 

government enterprise into the 


continuing unbalanced 


purpose of regulating private en- 
terprise, or otherwise: 

“Regulation by the Federal 
Government of all forms of pro- 
duction, industrial 
tural, and all local marketing and 
retailing, with the Federal Gov- | 
ernment infringing upon the in- 
dividual in his everyday affairs in 
making a_ living—in 
crops, in working at a trade for 
himself, or in working as an em- 
ploye of another; 

“Delegation of powers to the 
executive department of the Fed- 
eral Government, and constantly 
enlarging administrative agencies 
|/and bureaucracy for detailed ap- 
plication of measures with all 
decisions for the whole country at 
a central point and consequent 
delays and expense for citizens 
even as to matters in themselves 
of small importance. . 





Make 273 Arrests 


Augusta, Ga., Oct. 4.—City police 
have made 273 cases since July 1 
| against motorists for failure to sub- 
|mit their automobiles to the last 
brake inspection or for having bad 
| brakes, F. L. Fallaw, traffic lieuten- 
‘ant, said after checking the records. 


strengthened | 


the dangers flowing | 


field of private endeavor, for the | 
and agricul- | 


planting | 


| Plymouths. 





Yasuda 


// 


CAMERA CAUGHT these dealers getting a peek at the new 1936 
Left to right they are: H. G. Mohn, Toledo, O.; C. B. 
Hayner, Ft. Wayne, Ind.; Carl Z. Sykes, Hartford, Mich., and D. F. 





| Kelley, Toledo, O. 





Old Time Rubber Expert 


Has Seen Vast Changes 


Akron, O., Oct. 4.—Dean of the| ye: the 


rubber industry in Akron, 


years of service 
behind him, 
William (Pop) 
Metzler, consult- 
ing superin- 


year Tire & 


birthday yester- 

day by going to 

work as_ usual. 

Six years at 

Wm. Metzler Goodrich, five 
years with a 


New Jersey rubber company, 15 





TIONS 3 STATES FOR SEPT., 1935-1934. 


Complete 


HUDSON GROUP 


STATES 


Delaware 


cumulative figures will appear each week until all 48 states or completed United States totals for the months have been printed 


printed today appear for the first time 


LaFayette 


NASH GROUP 


States 


Packard 
Pierce- 


—_ 


if not | 
in the world, and with nearly 50| 


tendent at Good- | 


Rubber Co., cele- | 
brated his 75th | 





years with Diamond and nearly 
23 years with Goodyear—Metzler’s | Sa 
career spans the entire develop- 
ment of rubber as a major in- 
dustry. 

When Metzler was hired in at 
Goodrich by F. H. Mason, then 
superintendent, on Feb. 1, 1886, 
the company had only 200 em- 
ployes; and Dr. B. F. Goodrich, 
founder, beloved by all his men, 
was optimistically predicting a 
day when Goodrich would do a 
business of $1,000,000 a year. 

An earlier generation of Work’s 
and Tew’s was around then, the | 
Raymonds; E. C. Shaw and other | 
Goodrich stalwarts had not 
thought of rubber as a career; 


| 


NON-AFFILIATED GROUP 


Reo 
Stude- 
baker 
Willys 
Miscel- 
laneous 
TOTALS 


4aN 








South Carolina 
Wisconsin 


Total, 3 States 
for September 


=>:=efo-_= 





TIONS REPORTED TO DATE 735-34 


HUDSON GROUP 


35] 
34] 
"35 

341 
35] 


January 
7 


February 
March 


341 


May "35 | 


341 


3010 


3269 
1805) 


4589) 


5810] 


6113 
5447) 


4663] 


LaFayette 


833| 
1468} 1 
803 
946] 
1212 
1418 


4327 | 
919] 
4533 
2572 
6433 | 
6376] 


1317 
122! 

1264 
767 

1844| 


2293| 


a) 

97| 

810 
31) 

1216) 
167] 


1501] 
1593 
1738) 


250 
1684| 
978| 


3169! 8979] 


2486! 85991 


2703) 8150] 


1998| 6661] 1361! 1343) 


NASH GROUP 


1684 | 
468 | 
1613 
977] 


2428 | 
341 4153) 222 1585] 

April 351 6156, 2544| 87001 1917| 1748) 36651 564) 1891, 947| 3236, 75) 4527| 952| 62] 319652 
1751] 4891} 415) 301] 223050 

3277 | 

2716] 


2704] 


: 
v 
£ 
= 

a 


50) 
99| 
39 
98 
59) 
144 


486 
434 


596 
453 
423; 900 
232) 639 
482| 1323 
186) 1173) 


552, 431] 
292} 349) 
440, 348 
256| 292 
795) 928) 
317/ 421{ 


516!) 646! 


877| 3964 
516 


189} 
75) 
211 


a ce 
561| 1838 
598} 


1537 656 


477; 1291! 670] 582! 193 


NON-AFFILIATED GROUP 


2984 
6300 | 
5074 


_ 
aN — Ww! 





° 
ov 


% 
228) 
208] 
194 

222 

317| 
222| 


MONTHLY 
TOTALS 


108 | 
610] 
89 
431] 
561 
388] 


136635 
61242 
170615 
94887 
261477 
173287 


2677| 267 
2242] 506! 


2123) 637 
2228) 355 


3304! 974 
4164) 325 


261 


418 
519 


52] 
247] 


293201 
219225 


4479 


ni 
4142| 


822 


466| 5233! 780] 144] 223864 


341 
June "351 5704) 2192) 7896] 1264) 2144) 3408[ 495! 1728 724) 4313 80 411{ 3966) 1062) 51[ 280360 


35 | 
B41 
35 | 
341 36 
35 | 1 
341 
35 | 
34] 


July 
August 


Total, 3 States 
for September 


Total to Date 
306 


5454) 
4209} 


4583) 


2081! 7535] 
1930! 6139] 
1600) 6183] 
1692) 5338] 
32 1391 
42/ 1419 


1872) 
1410 
2181) 
1341! 
134 
68) 


2081/ 
1216 
1702! 
961] 
94 
43 


16) 


07 
99! 


29| 14646] 45275] 5606] 10634) 


39531 
2626] 
3883 | 
23021 

228 | 

111] 
38985| 15360! 543451 11929 12210 aoe 3953/11636! 570421328) 540 2727! 28383) 6902 
16240] 3423! 9767 


727| 4259) 
6941 841 
627| 3741) 
662! 635! 184! 
15 125 3 
9) 19} | 


87 


220) 


72! 


522) ora 
602) 1532! 
415| 1570 
509! 1288] 
27 

12| 16) 


4072) 4301) 1338 


1157] 
946) 
860 
884 

12 
8} 


365! 3913 
467| 4748 
370| 3317 
394| 38640 
13 77 
1} 66) 


341 285195 
92] 229006 
31] 233851 
671 193198 
11 6300 
1] 5074 
484| 1987269 
5041| 2281] 1422833 





2760! 31354 


However, 


P. W. Litchfield was in the sixth 
grade of grammar school at 
Boston; Harvey Firestone, 18, was 
growing up on a farm in Colum- 
biana County; Frank and Charley 
Seiberling were getting ready for 
college; Will O’Neil’s father had 
started a dry goods store down- 
town along the canal; J. D. Tew 
was to go to work for Metzler 
later on at Diamond. 

The pneumatic rubber tire was 
undreamed of, not even for 
bicycles. Rubber compounds were 
rule of thumb and secret formu- 
lae. There were no laboratories, 
no accelerators. Goodrich was 
making mechanical goods: hose, 
belting, packing, matting, molded 
goods. 

Was Hired Away 

The compounding end attracted 
young Metzler’s attention and for 
three years he had charge of com- 
pounding, experimenting endlessly 
with white lead, zinc, litharge, 
barytes, whiting, antimony, and 
infusorial earth—for there were 
no organic compounds used in 
that day—watching results, seek- 
ing improvements. 

The next year he took charge of 
the crude rubber department. 
Then the whole drug sundries de- 
partment—compounding and 
manufacturing; but in 1892 he 
was hired away by an eastern 
rubber company at Trenton, N. J., 
to become superintendent. 

O. C. Barber had moved his 

match works out of Akron, and in 
1894 started a rubber company in 
the vacant plant next door to 
xoodrich. 

Diamond didn’t go so well in 
the early years and to strengthen 
his organization, Barber per- 
suaded Metzler to come back to 
Akron in August, 1897, as assist- 
ant superintendent, got A. H. 
Marks shortly afterward as gen- 
eral superintendent, with Metzler, 
the practical man, as his assist- 
ant. The two worked side by 
side as chemist and production 
man, while the brilliant Marks 
evolved his alkali process of re- 
claiming rubber, started Oecen- 
slager in the development of ani- 
line dies as accelerators, sent Jim 
Tew to England to take over the 
Silvertown cord tire patents, gave 
Diamond Rubber Co. a meteoric 
career, which made new million- 
aires in Akron and culminated in 
the merger of the two companies 
in 1912. 


Tires Major Division 


By 1912 tires had outstripped 
mechanical goods as the major 
division of the rubber industry. 
Goodyear had specialized in tire 
manufacture, seeking the econo- 
mies of mass production to which 
the wide variety of products in 
mechanical goods did not apply. 
Goodyear had _ taken 
small mechanical goods 


over a 


| plant in Canada in 1909 in order 


to get a foothold in rubber manu- 
facturing in the Dominion, found 
mechanical goods a useful back- 
log in its business, saw an oppor- 
tunity in the readjustment in 
South Akron following the merger 
of the Diamond and Goodrich 
mechanical goods plants, to start 
in this field with an experienced 
production staff. 

So on Feb. 1, 1913, Metzler with 
27 years’ experience in mechani- 
cal goods behind him went to 
Goodyear as superintendent of 
the new division. 

Now, on his fourth job in rub- 
ber in a half century, he is ap- 
proaching the 25-year mark at 
Goodyear. For the past several 
years he has held the title of 
consulting superintendent, with 
H. E. Campbell carrying the 
heavier production load as super- 
intendent of the division. 


WANTED—Two chassis lecturers 
for National Automobile Show. 
Only experienced men need ap- 
ply. Reply by letter stating age 
and experience; also  photo- 
graph. Address, Automotive 
Daily News, Box 732, New Cen- 
ter Bldg., Detroit, Mich. 
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°35 Motor Dividends May Exceed ’34.by $11,000,000 





Total Estimated 
At $125,000.000 
To Stockholders 


By C. J. ALEXANDER 


New York, Oct. 4.—With auto- 
motive companies having de- 
clared dividends in the first nine 
months of this year calling for 
the disbursement to stockholders 
of $97,492.000, it appears certain 
that the total for the full year 
will approximate $125,000,000, or | 
about $11,000,000 in excess of the | 
$114,000,000 paid in 1934. i 
1933 total was $87,300,000. 

The total for the first three 
quarters compared with $88,789,- 
000 in the like period of last year, 
an increase of 9.8 per cent. Of 
the $97,492,000 declared, $71,028,000 | 
was accounted for by passenger | 
car and truck cere i 





companies. This compared with 
$68,690.000 in the first nine months 
of 1934, an 


increase of 3.4 per 
cent. 


Accessories Up 


Although dividend payments by 
the parts and accessory com- 
panies are smaller in the aggre- 
gate than those of the car and 
truck manufacturers, they showed 
the larger increase over last year. 
The nine months’ total for parts 
and accessory companies was $26,- 
464,000, comparing with $20,099,000 
in 1934, an increase of 31.8 per 
cent. 

September declarations by car 
and truck companies were small, 
falling short of last year by 8.6 
per cent. The total was $160,000, 
comparing with $175,000 in Sep- 
tember, 1934. Parts and acces- 
sory companies set up a gain in 
September, however, with a total 
of $3,520,000, comparing with $2,- 
650.000 a year ago, an increase of 
32.8 per cent. Aggregate declara- 
tions by the industry in Septem- 
ber amounted to $3,680000, as 
against $2,825,000 a year ago, up 
30.2 per cent. These figures do 
not include declarations by tire 
and rubber companies. 


Thompson Dividend 
Thompson Products, Ine., de- 
clared the regular quarterly divi- 
dend of $1.75 on its preferred 
stock, payable Dec. 1 to stock- 
holders of record Nov. 25. An- 
other dividend action of the week 
was taken by Eaton Mfg. Co., 
which declared an extra of 12% 
cents and the regular quarterly 
of 25 cents on its capital stock, 
payable Nov. 15 to stock of record | 
Nov. 1. A similar extra was paid 

by Eaton three months ago. 
Automotive stocks were called 
upon during the past week to | 
withstand several of the most 
severe selling attacks of recent | 
months. The general inclination | 
appeared to be to attribute the 
setback in the market to the war | 
situation, the decline in motors, 
for instance, coming at a time 
when enthusiastic estimates of 
earnings for the remainder of the 
year were being made. | 
Automotive Daily News’ stock | 
price averages for the week ended | 
Oct. 2 compared as follows with 
those of the week preceding and 
the like period of last year: | 
Last This Year | 
Week Change Ago | 
0.85 1.06 19.81 
111 20.87 
0.62 1 741 
—1.06 15.11 


Week 

24 Motors 191 
10 Car-truck 3.40 32.29 
10 Parts-aecessories 32.24 31.42 
4 Tire-rubber 14.09 13.03 
Heavy Selling 

It happened that heavy selling | 
came into the market on Wednes- | 
day, the day for which the above | 
averages were figured. Losses | 
were particularly heavy among | 
passenger car and truck stocks, | 
with General Motors and Chrys- 
ler being among the most active. 
Despite the heavy selling at | 
times, a few automotive stocks 
finished the week ended Wednes- 
day with prices above a week, 
earlier. Among these were Au- 
burn and Borg-Warner, two of 
the recent features. Stewart- 
Warner also was higher. 
Tire and rubber stocks contin- 
ued to show their vulnerability to 
selling attacks, declining for the 
third consecutive week. 


MEMA Indices 
Show Drop In 


Three Divisions 





New York, Oct. 4.—Declines in 
three of its four index divisions 
during August, with accessories 


' shipments to wholesalers showing 


the only gain, are reported by the 
Motor and Equipment Manufac- 
turers’ Assn. in its bulletin for 
October. Principal drop was in 
original equipment due to the 
fact that car factories were get- 
| ting ready for the 1936 schedules. 


The grand index for August 
was 92 as compared with 114 for 
July. For August, 1934, it also 
stood at 92. (January, 1935, 
equals 100.) 


Original equipment shipments 
to car and truck producers stood 
at 85 as compared with 113 for 
July and 85 for August, 1934. 


Replacement or service parts 
shipments to wholesalers declined 
in August to 124 from 138 for July 
as compared with 134 for August, 
1934. 


Accessories shipments to whole- 
salers went up to 126 during 
August as compared with 95 for 
July and 101 for August a year 
ago. Shipments of Winter items 
undoubtedly were principally re- 
sponsible. 

Service equipment shipments to 
wholesalers registered 75 as com- 
pared with 81 for July and for 
August a year ago. 


Passenger car and truck pro- 
duction in August totaled 247,743 
units, a decrease of 29 per cent 
from July but an increase of 1 
per cent over August, 1934. Eight 
months’ production of passenger 
cars and trucks totaled 2,971,328 
units, a gain of more than 600,000 
units over the same period last 
year when 2,317,109 units were 
produced. 

Passenger car production dur- 
ing August totaled 187,913 of 
which AMA members were re- 
sponsible for 136,533. Truck pro- 
duction during August totaled 
59,830 units, of which AMA mem- 
bers accounted for 43,385. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





New York, Oct. 4, 3:21 P.M.—Automotive stocks churned 
around today with little change from previous close. Gen- 
eral Motors and Chrysler rallied somewhat in earlier 
trading but gains were only fractional and there was 
some easing off in the afternoon, Hayes Body was active 
and strong during most of the day. 


10-Year Prosperity 


Cycle 


Described by W. P. Chrysler 





Detroit, Oct. 4.—How $2,500,000,- 
000 paid by the motoring public 
for the corporation’s passenger 
cars and trucks in the last 10 
years went back to the public in 
employment and purchasing 
power was pointed out Monday 
in the letter mailed to Chrysler 
Corp. stockholders by Walter P. 
Chrysler, chairman of the board. 

The letter, which accompanied 
checks covering the dividend for 
the third quarter of 1935, called 
attention to the rise of the Chrys- 
ler organization from 27th to 
third place in the automobile in- 
dustry during the 10-year period. 


37th Dividend 


“This dividend,” said the state- 
ment, “goes to some 36,000 stock- 
holders. It is the 37th dividend 
on the common stock. In every 
year, for the last 10 years, Chrys- 
ler Corp. has paid a dividend. 
With two exceptions—the first 
and second quarters of 1933, the 
low points in the depression— 
dividend payments have been 
made in every quarter of every 
year. 

“Few 
able to 
returns 
10-year 
27th to 
try. 

“From 1925, 


corporations have been 
maintain such consistent 
to investors. During this 
period Chrysler rose from 
third place in the indus- 


through the first 


sold more than 3,600,000 cars, 
trucks and other products, for 
which it received approximately 
$2,590,000 exclusive of miscellane- 
ous income from other sources, 


Employes Get Share 


“Out of this amount, the largest 
expenditures— nearly two-thirds 
of the total—were for materials 
and general expenses (exclusive 
of wages and salaries) and ad- 
vertising. These expenditures took 
approximately $1,790,000,000, the 
greater part of which went into 
jobs and wages of workers in in- 
dustries supplying the automobile 
manufacturing industry. 

“The second largest expendi- 
ture, nearly one-fifth of the total, 
was paid directly to Chrysler em- 
ployes. This amounted to nearly 
$490,000,000. 

“There was expended for addi- 
tional manufacturing facilities to 
care for the increased volume of 
business $111,000,.000. This 
amount does not include the pur- 
chase of the Dodge properties in 
1928, which were acquired in ex- 
change for Chrysler common 
stock. A large part of it was 
spent for machinery, tools, dies, 
ete., which in turn provided work 
for many individuals employed by 
vendors of these supplies. 


Bondholders Share 
“Taxes took nearly $71,000,000. 


six months of this year, Chrysler | Bondholders received $84,000,000 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, OCTOBER 4, 1935 


(F ‘urnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


biign Low 


1935 1935 NEW YORK 
29% 12 Allis Chalmers Mfg. ..... 
25% 10 American C. & F......... 
22 8 American Chain ......... 
39% 15 I NR” peep siciases 
23% 11% Bendix Aviation ......... 
41, 21% Bethlehem Steel ......... 
59% ee: ee a a was acanee 
58 281, Borg-Warner ..........-. 
49% Se Sb cc nedcanssa% 
6\5 3%, Budd Mfg. Co., E. G..... 
9, 2’. Budd Wheel Co. ......... 
74% 31 SE ae ere 
18% 12! Ce ES po necbenn as 
355 27% Cleveland Gr. Br. ....... 
33, 9 Collins & Aikman ....... 
53%, ee Ce ee oe ccccccuns 
72 5614, Commercial Inv. T. (2)... 
1% 4%, Continental Motors ...... 
al, 2 Cee ig vasecanad 
10's, 6%, Curtiss-Wright A ........ 
13514 86% du Pont de Nemours...... 
29% 165 OS EAS ne a ere 
321, 19% Electric Auto-Lite ........ 
49\, 39 Electric Storage Battery ... 
23% 15 Evans Products .......... 
7, 334, Federal Motor ........... 
18 134% Firestone T. & R......... 
2% . Cee Ga ME oct connse 
35 20, General Elec. (80c) ...... 
47¥% 26% General Motors .......... 
3815 eee 6 os aise ae Rals ee ae 
11% Tae Come. BO Oy ic cccate 
267, 153 Goodyear T. & R Pr ere eer 
314, 144 Graham-Paige ........... 
5% 1% Hayes Body Corp. ..... 
2314 62 Houdaille-Hershey 
42 307%, Houdaille-Hershey A ..... 
14% 6'4, Hudson Motor .......... 
3%, 34, Hupp Motor ............ 
60! 341% International Harvester ... 
77" 381. Johns-Manville ......... 
24% 6 Kelsey-Hayes W. ........ 
22% 314, Kelsey-Hayes W. B. ...... 
12% 8’, Lee Rubber & Tire....... 
407s 214. Libbey-Owens-Ford Glass 











Last Sale | High Low Last Sale 
Oct. 4 Sept. 27 | 1935 1935 Oct. 4 | Sept. 2 
aida 27% 27 26'2 SARE Rie Ge nko ch sccccccesacss aoe 25 
ceeeee 19% 207% | 281g 18% Mack Trucks (1) .........-+++- 2% 22), 
eee 20's 212 | 351, 20 Dison Macias .ncccscccccscse OS 34%, 
Serere 361, 3512 | 2434 Bee, Wee EEE oo incanccccenesos meme 23 
red 214 21% | 431 17% Motor Products ..............+. 4 41, 
eevee 36% 38 151 eS errr 13'% 
ceawes 46 48 18', Ge Die Gee, ccc nets ciccecrcss TG 16% 
ak a 56 55 19\y 11 re gtd aa ada bah ou 15% 
eases 48% 477% | 21 OO Meee IE cecccccaccencecas SMe 17% 
Pens 5%, 5¥, 5%, ee a reais s aaa pas 5 5 
ee 8, 87% | 231, 16. Raybestos Manhattan ........... 223% 22s 
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in interest and principal on the 
corporation’s indebtedness and 
this amount was thus put back 
into circulation among the com- 
pany’s creditors. Chrysler stock- 
holders were paid approximately 
$79,000,000. 

“It will be readily seen that 
of the money received for its 
products, most of it went right 
back to the public. Few persons 
who buy cars realize how direct- 
ly and immediately the purchase 
of an automobile is reflected in 
jobs and buying power. 

“How many individuals have 
benefited from Chrysler activi- 
ties, it is difficult to estimate, 
but the fact is inescapable that 
the corporation has contributed 
substantially to the welfare of 
everyone directly or indirectly 
connected with it; to the com- 
munities in which its plants are 
located; to international trade 
through the export of its prod- 
ucts, and to the general prosper- 
ity of the country.” 


Steel Operation 
Advances to 55% 


In Youngstown 





Youngstown, O., Oct. 4.—With 
46 of the 53 open hearth furnaces 
and three Bessemer plants sche- 
duled for operation this week 
steel production in the Youngs- 
town district will advance from 
53 to 55 per cent, giving an aus- 
picous start to October. 

September operations in the 
district plants are estimated to 
have averaged about 50 per cent 
or slightly higher despite the 
general suspension of operations 
over Labor Day. 

The third quarter closed with 
September. It was the most suc- 
cessful similar period in the in- 
dustry since 1930. While steel 
output probably was below the 
corresponding quarter of 1933, 
earnings for the quarter are ex- 
pected to exceed those of that 
| year and will be better than those 
of the second quarter this year. 

The outlook for the fourth 
quarter, somewhat obscure at the 
beginning of the month, now is 
considered much brighter. 

The reason for this is to be 
found in the delay of most auto- 
motive manufacturers in bringing 
out their new models. Early in 
September it was expected that 
in the current month automobile 
orders would furnish the bulk of 
the business for the mills. In- 
| stead miscellaneous orders and 
some automobile steel orders pro- 
vided the tonnage. 

Postponement of the new auto- 
mobile dates means that much of 
| the tonnage expected for Septem- 

ber will materialize in October 
and the rest of the fourth quarter. 








Link-Belt Changes 


Philadelphia, Oct. 4.— Announce- 
ment is made by Link-Belt Co. that 
T. Frank Webster, of the Link-Belt 
Philadelphia office, has been ap- 
pointed resident manager of the 
company’s Boston office, succeeding 
Horace Goldstein, who has been as- 
signed to engineering sales work at 
the Philadelphia office. Goldstein 
was formerly attached to the com- 
pany’s New York office. Webster 
formerly was resident manager of 
Pittsburgh. 


Out of Red 


Milwaukee, Wis., Oct. 4.— The 
Harnischfeger Corp. during August 
emerged from the red for the first 
time in five years, it has been re- 
vealed by Walter Harnischfeger, 
president. A report was made to 
directors on the company’s August 
business but details were not dis- 
closed. The favorable showing was 
to general business im- 
provement. 


Earnings Up 


Muskegon, Mich., Oct. 4.—Mus- 
kegon Piston Ring Co. in the first 
six months of 1935 had earnings 





equal to $2.14 a share, as compared 
| with $1.83 a share in corresponding 
| period of 1934, 


Sparks » 


AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 5, 1935 


Chris 


Sinsabaugh 


(Continued from Page 1) 


ment of new cars around the first 
of the year because of dealer 
capital being tied up in the trade- 
ins. If this can be avoided, deal- 
ers will be in excellent shape to 
go stronger on used cars in the 
spring when the buying season 
will be at a peak. 

+ * 


ALSO ON THE Illinois expedi- 
tion I previewed the International 
Amphitheatre in which the Chi- 
cago automobile show will be 
held. I dropped in at the metal 
show, which was held in the 
amphitheatre this week, and had 
a chance to realize how admir- 
ably suited is the plant for the 
automobile show. Recognized as 
the godfather that went to bat 
in behalf of the amphitheatre and 
feeling that the “In the Pink” 
column’s advocacy of the switch 
from the Coliseum had a lot to 
do with the dealers making the 
choice, I sized up the giant build- 
ing with a great deal of interest. 

The amphitheatre building has 
a floor space of 259,000 square 
feet, almost five times as much 
as the Coliseum, where the Chi- 
cago show has been held for the 
last 36 years. There is an arena 
with seats for 25,000 surrounding 
it in which there will be dress 
parades of the new models, style 
shows and the like — something 
doing every minute. And the ex- 


* 


hibition halls afford space for) 


every manufacturer to show his 
complete line, always the sales 


manager’s dream. 


* * * 


AN 
pedition was to the Saddle and 


Sirloin Club where the local di-| 


vision of the Paul Prys was en- 
tertained at a luncheon given by 
the officers of the amphitheater. 


The latter baited the trap with} 


those huge, magnificent, juicy, 
tender steaks for which the club 
is famous and the 
was 100 per cent. 


With us was John C. Long, who | 


served for years as publicity di- 
rector of the old National Auto- 
mobile Chamber of Commerce and 
who now is manager of publica- 
tions for the great Bethlehem 
Steel Co. So Johnny qualified as 
an expert on automobile 
and his words of praise for the 
amphitheatre registered, espe- 


cially when, in referring to his ex- | 


perience as an exhibitor in the 
metal show, he declared he was 
particularly impressed with the 
fact that there was no attempt 
at 
others installing exhibits - 
the building management was as 
clean as a hound’s tooth in its 
contacts with exhibitors. 
* * * 


ALREADY PLYMOUTH is 
firing off a lot of skyrockets and 
Roman candles as it prepares for 


the blessed event which is set for | 


Oct. 26. The Paul Pry party was 
held 


and Jack Wagstaff rendezvoused 
us at the Indianwood Golf Club, 
adjacent to Detroit. Which meant 
we went over the new Plymouth 
from bumper to taillight, had 


Wagstaff point out the new fea- | 


tures and then we rode the range 
in ’em, with the thrilling fea- 
ture a hunt for a reputed nudist 
colony which involved Jim Spear- 
ing of the New York Times, 

I got one concession out of 
Wag—he agreed to let me men- 
tion today that one of the fea- 
tures is the new instrument board 
which carries all the recording 
devices on one dial, which gave 
me an idea for a slogan—‘“all for 
one, one for all.” 

The second barrage in the in- 
troductory campaign came Thurs- 
day with the nation-wide broad- 
cast to dealers and their sales- 
men, more about which will be 
found elsewhere in the _ paper. 
My comment: Harry Bercovich 
jr., the impressario who stage- 


managed the broadcast, is entitled | 


not only to orchids, but enconiums 
as well. 
* © ” 


PLYMOUTH HAS high hopes 


INTERESTING side ex-| 


attendance | 


shows | 


“chiseling” by contractors or | 
that 


last Saturday and Sunday | 
when Dan Eddins, Harry Moock | 


for the immediate future. 


the year. Its modern plant 
equipped to make 500,000 in the 


Moock expects every man to do 
his duty in making this possible. 
In the seven years since Plym- 
outh came into the picture the 


400,000 and Dan Eddins looks for 
the two millionth Plymouth in ’36. 


* * 


NONE OTHER than old Hern 
De Soto himself told me the aims 
and ambitions of the company 
named after him. Which, coupled 
with what I have heard from the 
whispering gallery, makes me be- 
lieve De Soto is going to be one of 
the talked-of lines at the show. 

Roy Peed is encouraged to make 
big plans for '36 because of the 
showing De Soto has made in the 
last year. If you read the pas- 
senger car registrations in our 
last pink sheet you will have 
noted that De Soto for the first 
eight months of this year titled 
19,783 as against 8,341 in the same 
time last year, and climbed from 
14th to 12th place. 


* * * 


AS I GET IT from Hern, the 
Airstream, the conventional De 
Soto, has more than made good 
since its introduction a year ago. 
It has been possibly the main rea- 
son for the big registration, for 
the Airflow has been the de luxed 
big brother. No radical changes 
have been made in the Airflow for 
next year, refinements of design 
| being the goal sought by the en- 
gineers. It will continue to be 
distinctly a style job. So will the 
Airstream, for that matter, but 
| in a lower priced class. 
stream has been restyled without 
| Sacrificing any aerodynamic prin- 
| ciples and incorporating many of 
the constructional features of the 
| Airflow. 





* 





Lifeguard Tubes Now 


Ready for Trucks, Buses 


Akron, O., Oct. 4.—Goodyear 
Lifeguard tubes have now been 
made available for trucks, buses 
and fire apparatus, it was said 
today by the Goodyear Tire and 
Rubber Co. 

The same construction used in 
passenger car sizes is being used 
in the larger sized Lifeguard 
tubes, it was said. The tube is 
described as two tubes, one in- 
the base. Air escapes from the 
outer chamber at once in the 
| event of a blowout, allowing the 
| tire to drop down and ride on the 
inner “lung” from which the air 
can escape only through a single 
tiny vent hole. 

This, in effect, converts the 
blowout into a slow leak and 
allows the driver ample time to 
come to a safe stop. 


Toledo Parts Plant 
Closed by Strikers 


Detroit, Oct. 4. 
men at the City Auto Stamping 
Co. plant, which makes stampings 
for fenders and radiator shells 
| for automobile companies walked 
out on strike when the company 
refused to meet the union’s de- 
| mands for terms on 
tract. The plant at Toledo 
closed. 


It’s | 
heart is set on turning out 100,000 | 


of the ’36 models by the first of | 
is | 


ensuing calendar year and Harry | 


production count has totaled 1,- | 


| 


The Air- | 


| 


LONG DISTANCE—While visiting Schenectady, N. Y., Henry Ford, 
front seat, talked with Detroit and Buenos Aires from General Elec- 


tric’s two-way police radio car. 


As the car was being driven, the 


connection was made with Dearborn, Mich. Edsel Ford, rear seat, 
talked with the Green Island, N. Y., plant. Later in the day Henry 


Ford talked with his manager in 


Buenos Aires. The visit was to 


inspect the new turbines and annealing furnaces to be shipped to the 


River Rouge plant. 


Klingler Sees 
Slight Change 
In New Models 


Pontiac, Mich., Oct. 4.— With 
many new car announcements 
just around the corner and the 
auto shows less than a month 
away, H. J. Klingler, president 
and general manager of Pontiac 





Motor Co., expressed the belief 
today that there will be fewer 
basic changes in automobile de- 
sign for 1936 than 
been in recent years. 


“I do not look for many radical | 
changes in cars this Fall,” said | 
the Pontiac head. “The big 
changes made last year in appear- 
ance and in engineering design 
and construction will carry on 
through another year or two, at 
least, with little or no modifica- 
tion. 

“This has been a year of fun- 
damental changes. Next year’s 
car will see refinement and per- 
fection of these changes. It is 
the old story of war-time troop 
movements. First, the army 
makes a big advance. Then it 
consolidates its position, 

“Furthermore, the upturn in 
general business which has given 


there have 


; the automobile industry its best 


side the other and both joined at | 


year since 1929, is a natural im- 
petus which will carry the sale of 
cars on to greater heights in 1936 
without the necessity of more 
basic changes in design at this 
time. 

“The greater our national pros- 
perity, the smaller the necessity 
for radical engineering change. 
A maximum number of old cars 
are ready during such periods to 
be replaced by newer and better 
cars. Because of the great neces- 


| sity for sales stimulus, the great- 


est advance in motor cars from 


|Veteran Walter J. Bemb 


Five hundred | 


a new con- | 
is | 


Returns to Sales Field | 
Detroit, Oct. 4.—Walter J.| 
Bemb, one of the oldest retail | 
automobile dealers in Michigan, 
opened a Buick 
salesroom and 
service sta- 
tion on Wood- 
ward Ave., coin- 
cidental with 
the announce- 
ment of the 1936 
Buick. A com- 


| plete line of new 


City Auto Stamping was oper-| 


capacity to meet de- 
automobile companies 


at 
of 


ating 
| mands 


which are now starting produc- | 


model cars. 


tion on 1936 


Marvel Appoints 


Flint, Mich., Oct. 4—W. C. Pierce 
has joined the factory staff of Marvel 
Carburetor Co., division of 
Warner Corp., in the sales and serv- 
ice division, it was announced here 
by O. I. Larsen, Marvel president. 

Pierce has for several years been 
| a distributor for Marvel in Chicago, 
| and many years ago set up the first 
Marvel Carburetor sales company in 
Indianapolis, Cincinnati and Chicago. 


Sorg- | 


| 


cars is available 
for inspection 
and an efficient 
well rounded 
service depart- 
ment is in operation. 

Bemb, who has been in the auto- 
mobile business since 1902, when 
at the age of 17, he entered the 
employ of William E. Metzger, 
established the first retail auto- 
mobile salesroom on Woodward 
Ave. 29 years ago. 

The only honorary life member 
of the Detroit Auto Show Assn., 
Bemb has an exceptional service 
record in that organization. 


W. J. Bemb 


| than any other business. 
| section of the country escapes. 


| care 
| Free 


the standpoint of design was 
made during the last five years. 
“People wonder why the auto- 
mobile industry has become the 
leader of business during the last 
two depression periods. Of course 
it had to get big enough first and 
strong enough to lead. That very 
magnitude is the answer. More 
people in the country depend 
upon this industry directly and 
indirectly than any other indus- 
try. Therefore, every upturn in 
automobile sales is reflected at 
once in a greater number of 


varied 
Not a 


Huge quantities of raw materials 


“In the upturn, the rest of the 


| country has followed the lead of 


the automotive industry. Now, 
many parts of the country are 
carrying on their own contagion. 
For the first time in several years 
a spirit of optimism prevails in 
the strong financial and business 
sectors of the east, where during 
normal times the leadership of 
the country always has origi- 
nated.” 


Burke Talks to Dodge 
Minneapolis Dealers 
Minneapolis, Minn., Oct. 4. 
Fall activities were reviewed and 
plans for the inauguration of a 
new automobile selling season 


were discussed at a dealer and 


members meeting at the Minnea- | 


polis auditorium of the Dodge 
division of Chrysler Motors. 

More than 1,000 Dodge dealers 
and members of the organization 
conferred with factory representa- 
tives who were headed by J. D. 
3urke, director of truck sales. 
H. P. Valentine, Minneapolis dis- 
trict manager, was in charge of 
the meeting. 

Burke presented a picture 
the increase in business which 


| the Dodge dealers had generated 


and the factors which were re- 
sponsible for the gain, 


(Continued from Page 6) 


many people will buy at once, parti- 
cularly throughout the south. 


Incidentally, fall buying in Michi- | 


gan is apt to be accelerated by the 
considerate action of the Secre- 
tary of State who announces 
1936 license plates may be 
chased at once for new cars. 

The whole effect, of the 


pur- 


pected, will be a round the year 


market in which the ups and downs} 


of demand will be minimized, 


know what to expect for 
ingly. 
One While 
prosperity 
it does not mean 


harvest field for 


point. 
and 


more 
mean stability 

Detroit workers, 
that Detroit is a 
shifting, nomad labor. Anybody who 
rushes in from the outside this 
autumn in the hope of picking up a 
quick job will probably be disap- 
pointed. Floaters will do well 
keep away. The City must take 
of its own first-——-The Detroit 
Press. 
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Safety Prizes 


Awarded by ATA 
In Truck Contest 


Washington, Oct. 4.—The motor 


| truck industry’s efforts in the in- 


terest of highway safety received 


| recognition here this week when 


the American Trucking Assns., 
Inc., announced the winners in 
its national traffic safety contest. 
Competition was based on truck 
operations covering one year. 
Two one-truck operators, Lar- 
son Transportation Co., Granite 
Falls, Minn., and C. D. Wendell, 





industries and suppliers | 


of | 


that | 


new | 
order of things, it is confidently ex- | 


and | w) 
both manufacturer and employe will | 
months | # 
ahead and be able to figure accord. | 


this will | 
for | 


to | 


Winchester, Va., were among the 
winners. The successful fleet op- 
erator contestants were Patrick 
Transfer & Storage Co., Houston, 
Tex.; C. E. Hall & Sons, Inc., 
Somerville, Mass.; J. J. Willis, 
Odessa, Tex., and Galveston Truck 
Lines, Oklahoma City. The 
awards, bronze plaques, will be 
presented at the second national 
convention of the ATA in Chicago, 
Oct. 14. 


A silver cup will be presented 
to the Indiana Motor Traffic Assn. 
for its work during the last year 
for traffic safety. Special honor- 
able mention will be bestowed 
upon the Standard Oil Co. of New 
Jersey, which entered 1,959 trucks, 
traveling more than _ 25,000,000 
miles, in the contest. Honorable 
mention goes to Guerin Special 
Motor Freight Line, Inc., Phila- 
delphia, and Hugh Breeding 
Transport Co., Oklahoma City. 

The chairman of the contest 
judges was John E. Long, presi- 
dent of the National Safety Coun- 
| cil. 





| are released and millions of work- | 
| ers are benefited. 
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PRODUGTS 


FOR 1936! Increasing traffic. Extremely haz- 
ardous for older cars with ineffective brakes. 
Extremely embarrassing for older cars without 
Stromberg Carburetors. 


Heaviest new-car sales in years. 


Pronounced swing to Bendix Brake security and 
Stromberg Carburetor performance and economy. 


Bendix, world’s foremost and largest brake manu- 
facturer, will build more Bendix Brakes — mechan- 
ical and hydraulic —than ever before. Stromberg 
will, as heretofore, be standard on more makes of 
cars than all other carburetors combined. 


Because of increasing traffic and the need for more 
brilliant performance these Bendix contributions 
to motoring safety and satisfaction will mean more 
than ever before. 


BENDIX PRODUCTS CORPORATION 
401 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 





